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THE 
| 
CIRCLE 

APRIL 1929 

New Officers Are Elected 
(For a complete list of directors and officers turn to page 14) 

Ar A meeting of the Board of 
Directors of Johns-Manville in 

New York on March 15, the following 
changes were made in the directorate 
and the officers of the corporation: 

H. E. Manville resigned as Chair- 
man of the Board of Directors to be- 
come Chairman of the Executive Com- 
mittee of the Board. His place will be 
taken by W. R. Seigle, formerly Vice 
President in charge of Mines and Fac- 
tories, who will devote his entire time 
to this position. 

Lewis H. Brown, formerly Secre- 
tary of the Corporation and Assistant 
to the President, was elected to the 
Presidency to succeed the late Theo- 
dore F. Merseles. Mr. Brown will be 
responsible to the Executive Commit- 
tee of the Board of Directors for the 
operation of the business. 

E. M. Voorhees, Treasurer, was 
elected Secretary of the Company. He 
will handle the responsibilities of this 
office in addition to his present duties. 

S. A. Williams, formerly General 
Production Manager, was elected to 
succeed Mr. Seigle as Vice President 
in charge of Mines and Factories. 

E. M. Voorsess 

Mr. Brown was also elected a 
Director of the Company, and was ap- 
pointed a member of the Executive 
Committee of the Board of Directors, 
the other members of which are H. E. 
Manville, Chairman, and Franeis D. 
Bartow and George Whitney, both 
partners in J. P. Morgan & Co. 

Mr. Seigle will serve on the Execu- 

8. A. WiLLiams 

tive Committee as member ex officio 
since the By-Laws of the Company 
limit the membership to four,of which 
one must be the President of the Com- 
pany. Mr. Seigle has spent all of his 
business life in the service of Johns- 
Manville, having entered its employ 
when he left college in 1900. 

Mr. Brown entered upon his busi- 
ness career as a salesman for an Indi- 
ana manufacturing company. During 
the World War he saw two years of 
service overseas, and following that 
he became connected with Montgom- 
ery Ward & Co. When Mr. Merseles 
left Ward’s to become President of 
Johns-Manville, he brought Mr. 
Brown with him. 

Mr. Williams has been with the 
Company for more than 25 years, hav- 
ing started in the manufacturing end 
of the business at Brooklyn Factory. 

Mr. Voorhees became Treasurer of 
Johns-Manville last June, after serv- 
ing as General Auditor. 

James S. Adams, formerly assistant 
to Mr. Brown, has been appointed 
Assistant to the President and Secre- 
tary of the Officers Board, 

J. S. Apams 
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The Road Abead 
OR MORE than fifty years this company F and its predecessors have been climb- 
ing steadily upward. The first twenty- 

five years of its historywere largely devoted 
to finding something useful that could be 
made out of asbestos. From 1900 to 1915 
the major problem was one of finding suf- 
ficient funds to finance the building of 
additional factories made necessary by the 
rapid growth of the 
company. During the 
war, the prime objective 
was production. Afrer 
the war, it was one of 
readjustment and adap- 
tationto meet the chang- 
ing needs of industry. 
During all this period 
the Johns-Manville Cor- 
poration had forged 
ahead as a result of the 
remarkable loyalty of 
the men and women in 
this organization. 

During recent years 
there has been a change 
from a sellers to a buyers market. Produc- 
ing quality goods at low cost is just as im- 
portant today as in the past, but in addition 
there has arisen a vital need for modern 
merchandising, marketing and distribution 
methods—for more aggressive Sales Pro- 
motion and Advertising plans and for a 
more intensive type of salesmanship. 

The Directors of this company sensed 
this need and in the great leader that we 
have just lost found the one man in this 
country who could bring to this fine old 
company the type of vision and knowledge 
required. His contribution to the progress 
of this company is definite. The one ob- 

W. R. SeicLE 

jective of the Board of Directors, Executive 
Committ=e and myself, as Chairman of the 
Board, is to carry forward the constructive 
plans and policies, the foundations of 
which have been laid during the past two 
years. The road ahead is straight and clear- 
ly marked. We know the goal to be at- 
tained. I am personallyconfident of the abil- 
ity of the Johns-Manville organization to 

accomplish our purpose. 
I am also particularly 

pleased, as I am confi- 
dent all of you are, that 
the Board of Directors 
found within this or- 
ganization ‘the ability 
necessary to carry on 

this work. Development 
of men and promotion 
from within the organ- 
ization are policies that 
make opportunity for 
every employee in this 
company. I wish to ex- 
press my confidence in 
your new President and 

his Officers Board upon whom will rest 
the responsibility for carrying out the plans 
and policies that have been and will be 
laid down for the guidance of this great 
corporation. 

For a generation Johns-Manville has 
been outstanding in the field of production 
and sales, and now with a reorganized 
merchandising viewpoint we should make 
rapid progress along the road that lies 
ahead. I am confident of the ability of this 
organization to reach the goal. 

W. R. SEIGLE 
Chairman_of the Board 
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SANACOUSTIC TILE: 
Johns-Manville’s New Sound Absorbing Finish 

OHNS-MANVILLE has acquired the 
exclusive manufacturing and 

sales rights to the sound absorbing in- 
terior finish developed by the C. F. 
Burgess Laboratories, Inc., at Madi- 
son, Wisconsin, and heretofore known 
as Burgess Sanacoustic Tile. 

Assembling Sanacoustic tile. 

Sanacoustic Tile consist of bevel- 
edged perforated sheet metal contain- 
ers which perform the double func- 
tion of holding and supporting the 
sound absorbing element, and pro- 
viding an attractive finish. The tile 
are finished in baked enamel in a 
color known as Government post card 
color. 

The sound absorbing element will 
consist almost exclusively of Banroc 
Wool blankets, although in some 
cases Asbestos Akoustikos Sound Ab- 
sorbing Felt will be used. In either 
event the combination provides the 
most efficient sound absorbing inte- 
rior finish on the market today. 

The tile are supported by T bars 
which are either bolted to the struc- 
tural ceiling and walls or, in the case 

of furred ceilings in new cons.-uction, 
metal lath and plaster may be wholly 
omitted, and the T bars wired directly 
to the furring channels. When the T 
bars have been erected and lined up, 
the tile containing the sound absorb- 
ing element are simply snapped into 

place and the work is finished. 
Johns-Manville Sanacoustic 

Tile have distinct advantages 
over any other commercial 
sound absorbent. When Ban- 
roc Wool is used as a sound 
absorbing element, the tile are 
entirely fireproof. They have 
received a Class A rating by 
the Underwriters Laboratories. 

The finish surface is an ex- 
cellent light reflector and may 
be kept clean simply by wip- 
ing it off with a damp cloth or 
sponge. The surface may 
be repainted or decor- 
ated and redecorated 
without impairing the 
sound absorbing efficien- 
¢y in any way. Any dec- 
oratingmediamay be 
used to secure any de- 
sired effect. 

The greatest field for 
this new product is, of 
course, in office and 

bank quieting. But it also pro- 
vides an absolutely sanitary 
acoustical finish for hospitals 
and restaurants. . 

The tile will also be furnished 
in aluminum with supporting 
T’s formed of the same metal, 
and in this form it provides a 
rust and corrosion-proof finish 
for natatoriums, dishwashing 
rooms, kitchens, or wherever 
steam or excessive humidity may 
be encountered. 

For the present the tile is fur- 
nished only in one size,16”x16”. They 
may of course be cut on the job to fit 
special requirements, Inside of 90 
days, however, Johns-Manville ex- 
pects to completely prepare the tile 
and accessories in the factory at Wau- 

- ——REENR THE, EES—— 
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kegan, I11., and the tile will then be 
available in the following six sizes: 
24"x24" plain tile; 24”x24" with V 
scoring through the center in one di- 
rection; 24”x24” with two V scorings 
through the center forming four 12"x 
12" tile; 12"x24” plain tile; 12"x24" 
tile scored through the center forming 
two 12”x12" tile; and 12"x12” tile. 

These new sizes provide an extraor- 
dinary flexibility in pattern effects. 

C. F. Burgess Laboratories will con- 
tinue on the development of acousti- 
cal products independently and in co- 
operation with the J-M Research De- 
partment. The Burgess sales force 
and contracting units have been taken 
into the organization and will be 
available for special help. 

The new tile will be perforated 
with J-M Style B-068 perforations, 

Locking tile in the metal tees. 

and samples of this style in support- 
ing T’s will shortly be sent to all dis- 
trict offices together with literature 
and detailed information. 

Johns-Manville has also acquired 
the exclusive use of a remarkably ef- 
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ective device developed by C. F. Bur- 
ess Laboratories for demonstrating 
he sound absorbing qualities of felt 
nd rock wool. It is planned to place 
ne of these demonstrating devices in 
very district office in the Company at 
he earliest possible moment. 

Purchase of Preformed 
Asphalt Company Adds 

to Present J-M Line 
NOTABLE addition to the line of 
Johns-Manville asphalt products 

has been made possible through the 
purchase of all assets and properties 
of the Preformed Asphalt Company, 
Incorporated, of Dayton, Ohio. 

This company, which had not yet 
started manufacturing when negotia- 
tions with Johns-Manville were made, 
will be in operation early in April. 
The plant will be managed by L. J. 
Spangler, Superintendent of the Cin- 
cinnati Factory, who will handle this 
in addition to his present duties. 

Preformed asphalt products include 
asphalt expansion joints, blocks and 
planks. Everyone who has driven 
along a concrete highway knows what 
expansion joints are, for these strips 
of asphalt, used longitudinally and 
transversely, allow for the expansion 
and contraction of the concrete dur- 
ing changes in temperature. They 
are used in all types of concrete struc- 
tures—bridges, sidewalks, levees, re- 
taining walls, dams, reservoirs, and 
swimming pools. 

Asphalt blocks and planks are used 
extensively for piers, warehouses, 
loading platforms, railroad and high- 
way bridges, and floors of refrigerator 
cars and freight cars, between street 
railway tracks and as rail fillers, and 
for flashings and gutters. Used over 
bridge floors they provide a protection 
for waterproofing, absorb vibration 
and deaden noise. These planks and 
blocks are resilient, but they also pos- 
sess toughness and will adequately 
support the loads placed upon them. 

This commeodity will be sold by 
various sections of our sales organiza- 
tion. The Sales Engineering work will 
be handled by H. L. Rogers, formerly 
Vice President of the Preformed As- 
phalt Products; Incorporated. A defin- 
ite sales plan is now being developed. 

9 

A J-M Factory in Belgium! 
Acquisition of Foreign Asbestos Cement Works Will 

Increase Distribution in Europe 

‘Aljm step toward the expansion of 
foreign business has just been 

taken by Johns-Manville in the pur- 
chase of the controlling interest in 
the Beton and Mollith asbestos ce- 

ment works in 
Belgium. Nego- 
tiations for this 
purchase, which 
gives J-M its sec- 
ond plant outside 
the United States, 
were made by W. 
R. Seigle, then 
Vice-President in 
charge of Factor- 
ies and Mines, on 
a trip to Europe 
last fall. 

The manufacture of the Beton and 
Mollith products—asbestos shingles, 
and corrugated and flat asbestos 
wood—will be continued, but Johns- 
Manville plans also to vary the prod- 
ucts and to enlarge the plant greatly 
to take care of European and South 
Américan trade. Ultimately the Com- 
pany expects to duplicate, in Belgium, 
the type of factories in operation in 
this country, where textiles, insulating 
materials, roofings, flooring, brake 
band lining and 
many other prod- 
ucts are made. 
The asbestos used 
by the Beton and 
Mollith plant will 
come from the 
Johns-Manville 
mines at Asbes- 
tos, Quebec. 

Engineers and 
chemists from 
Johns-Manville 
factories have 
been sent over to Belgium to analyze 
the present quality of the products 
and bring them up to the standards 
of material now manufactured in this 
country. A. La Gattuta of the Gen- 
eral Office, New York, is now in Bel- 
gium as Executive Manager. Theodore 
Schleuter, mechanical engineer from 
Gretna Factory, and A. B. Saunders, 

A, La Gatrura 

A. B. SAUNDERS 

chemist from Nashua, are in Belgium 
now carrying on research and devel- 
opment work. 

The Beton and Mollith organization 
dates back to 1911, and its business 
since then has grown steadily. The 
factory is in the town of Moll, a very 
industrious place in the province of 
Antwerp, about 30 miles from the port 
of that name. Its location along the 
canal of Maes 
and Sceldt makes 
it readily accessi- 
ble to small sea- 
going vessels, 
and consequently 
much of the ship- 
ping is done by 
water. However, a 
railroad connec- 
tion at the factory 
assures prompt 
shipping by rail Tueopore ScHLEUTER 
to any section of 
the Continent. 

More details about this new Johns- 
Manville plant will be given in a later 
issue. 

- 

J-M Floridene Stone Will Be 
Exhibited in New York 

Johns-Manville Floridene stone will 
be exhibited at the Architectural and 
Allied Arts Exposition to be held in 
the Grand Central Palace, New York 
City, April 15 to 27. 

This stone, for which the Johns- 
Manville Corporation recently became 
the exclusive selling agent, is quarried 
in Florida, and is used for floor sur- 
facing and for side wall and interior 
decoration. Imported travertine has 
been used extensively in a number of 
the larger buildings in New York. 

The Wall Street Journal of March 
25 carried an article on Johns-Man- 
ville Floridene that told of its com- 
position and uses, 

et 

Inspiration comes from action; it is 
the result of making up one’s mind 
to take the plunge.—The Blue Bell. 
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J-M to Manufacture Transite Pipe 
United States and Canadian rights to make and sell 

a seamless pipe of asbestos and cement 
purchased from Ital:an company 

AOTHER example of the world 
wide search for new products 

and new uses for its raw materials is 
the recent acquisition by the J-M Cor- 
poration of the United States and 
Canadian rights, together with the 
Colonies of each, to manufacture and 
sell a seamless pipe of asbestos and 
cement, under the patents of the 
Eternit Pietra Artificiale, Societe 
Anonima, of Genoa, Italy. This prod- 
uct, which has been used widely in 
Europe for a number of years, first 
reached the attention of W. R. Seigle, 
then Vice President in charge of Fac- 
tories and Mines, while in Europe sev- 
eral years ago, and it is largely due to 
his interest and untiring efforts that 
the contract was finally consummated. 

Transite pipe will be made in five 
general classes, one class of light 
weight designed for flue piping and 
exhaust stacks, and four pressure 
classes to carry liquids at working 
pressures of from 40 to 225 pounds 
per square inch. The flue pipe is not 
affected by the ordinary stack tem- 
peratures and is suitable for venting 
house heating boilers and automatic 
water heaters. A number of stacks 
have already been ordered for chemi- 
cal service. The pressure pipe is suit- 
able for delivery of hot or cold water, 
brine, various process liquids and so- 

Cast iron pipe placed in Versailles by Louis 
X1V more than twe centuries ago. 

lutions under pressure. A number of 
foreign municipalities have success- 
fully used it for gas distribution. The 
principal American markets will be 

in building materials, petroleum, pub- 
lic utilities, railroad and industrial 
organizalions, and chemical, metal- 
lurgical and mining companies. In 
addition to the standard uses for this 
material a variety of specialty uses 
constantly occurs, such as fire pro- 
tection over electric cables and power 
leads. 

The market for both pressure and 
flue classes of pipe is tremendous, run- 

Sea water service main for ine city of 
Genoa, Italy, 10 inches in diameter, tested 

to 300 pounds per square inch. 

ning into many millions of dollars 
per year. 

Until recently the only materials 
available for underground piping 
were either cast iron or steel. A false 
sense of security in these materials 
was generated by the fact that some 
cast iron pipe has been dug up after 
a century of service and found to be 
in perfect condition. One will fre- 

quently notice photographs of such 
examples on the advertising pages of 
magazines, but seldom sees the sam- 
ples which are completely destroyed 
long before this period is up. A piece 
of pipe is pictured on this page which 
has been in service only 10 years, 
The principal enemies of metallic 
pipes are (a) tuberculation, or the 

Steel pipe after only 10 years of service at 
Spring Lake, New Jersey. 

forming of spongy iron barnacles on 
the inside of the pipe, finally closing 
off the flow; (b) electrolysis, or pit- 
ting on the outside of the pipe caused 
by stray electric currents; and (c) 
soil corrosion caused by oxidation or 
chemicals in the soil. The first is due 
to the chemical condition of the water 
inside the pipe; the second and third 
are external causes. 

Since Transite pipe is free from 
ironm, it is absolutely safe from tuber- 
culation; since it is a non-conductor 
it is completely free from electrolysis. 
Except for acid solutions the pipe is 
considered to be practically inert to 
chemical reaction. . 

Transite pipe has about 14 per 
cent higher delivery capacity than 
either new cast iron or steel, which it 
retains permanently since it does not 
tuberculate. Transite pipe weighs be- 
tween one half and one third as much 
as iron or steel pipe. It has a dense 
close grained structure and is readily 
cut, tapped, or threaded with the same 
tools and under the same conditions 
as iron. In price it will compare 
favorably with either cast iron or 
steel, 
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The soil and vent pipe will be sup- 
plied with a wide range of elbows, 
tees and fittings. For the pressure pipe 
the joints will be made with pipe 
couplings and fittings will be either 
plain cast iron or cement lined iron. 

Two initial units capable of pro- 
ducing about 2,000,000 feet of pipe 
per year, are already on the way and 
will be set up at the Waukegan Fac- 

tory. These machines will make all 
sizes of piping from two inches to 40 
inches in diameter. It is expected they 
will be in production in the fall. 

In the meantime arrangements have | 
been made with the Genoa factory to 
supply J-M requirements from their 
own stock. Dominick Bergolatti and 
A. F. Miller, mechanical engineers 
from Waukegan Factory, have been in 

Italy looking after Johns-Manville in- 
terests there. 

The engineering and sales develop- 
ment of this material is being han- 
dled by F. C. MacKrell, Engineering 
and Development Section, General 
Sales Department, and until it has 
been assigned a commodity classifi- 
cation, all inquiries should be re- 
ferred to him. 

~ 

Foreign Division Reorganized 
Three Districts Formed to Handle 
J-M Products all over the World 

REORGANIZATION of the Foreign 
Division, necessitated by the ac- 

quisition of the Celite Company, the 
Banner Rock Products Company, and 
more recently the Beton and Mollith 
asbestos cement plant in Belgium, has 
just been effected by the Sales De- 
partment. This change makes the or- 
ganization of the Foreign Division 
comparable to that of the other Divi- 
sions, dividing it into districts and 
sales territories under the direction of 
district managers and sales super- 
visors. 

Three districts have been created 
to further the sale of Johns-Manville 
products all over the world: the Eu- 
ropean, the Latin American and the 
Far East. 

S. Josi, formerly the Sales Man- 
ager for Celite products abroad, will 
be the European District Sales Man- 
ager of the Foreign Division. Mr. 
Josi’s present headquarters are in 
London, but ultimately—perhaps by 
the end of this year—the district of- 
fice will be located in Antwerp, Bel- 
gium, and the London Office will be 
made a sales office. Mr. Josi sailed for 
Europe the latter part of March, and 
will shortly open a sales office in 
Berlin. This office will have as its 
Sales Supervisor H. B. Whitmore, 
who planned to sail for Europe 
April 6. 

The present Johns-Manville office 
in Paris, which was a Celite office be- 
fore that company was taken over by 
Johns-Manville, is known as Les 
Produits de Kieselguhr Francaise, and 

J. Van den Broeck is now the Paris 
Manager. Under the new organization 
this will be a sales office of the new 
European District. Roger Schaeffer 
will be connected with the Paris Of- 
fice as Sales Engineer. 

C. A. Girvin, Sales Manager of the 
Foreign Division, who is now on a 
trip to South America, will be Sales 
Manager of the Latin American Dis- 
trict, in addition to his present duties. 

Plans for the organization of the 
Far East District will be formulated 
after a survey has been made for the 
Officers Board by Henry Prosseus, 
who formerly spent seven years in 
sales work in the Orient and who has 

‘been employed by J-M for about two 
years in various capacities on the 
Pacific Coast. His survey will include 
Australia, Dutch Netherlands, China 
and Japan. Mr. Prosseus will leave on 
this trip June 1. A. A. Rasmussen, 
formerly J-M salesman in Mexico, has 
been sent to Shanghai, China, te co- 
operate with J-M special representa- 
tives there. 

Acoustical Treatment in 
New York Life Building 

Is Subject of Article 
An article on “Soundproofing the 

New York Life Insurance Company 
Building,” by Lonsdale Green, Jr., 
Staff Manager of the Acoustical Sec- 
tion, Eastern Division, appeared in 
the March 20 issue of The American 
Architect. The article was one of a 

series describing all features of this 
building, which was recently com- 
pleted in New York City. 

The installation of acoustical treat- 
ment in this structure was the largest 
that has ever been made, the contract 
amounting to more than a quarter of 
a million dollars. The story of how 
this contract was obtained was pub- 
lished in the J-M Circle in April, a 
year ago. 

In the application of this treatment 
two problems were met: the absorp- 
tion of noise at its source and the pre- 
vention of sound transmission both 
from noises inside and outside the 
building. 

Lompoc Staff Holds Dinner 

On Wednesday evening, February 
13, an informal dinner was held at 
the Santa Maria Inn, Santa Maria, 
California, for the purpose of giving 
the supervisory staff of the Celite Cor- 
poration an opportunity to meet the 
late Theodore F. Merseles. Mr. Mer- 
seles was introduced by A. R. Fish- 
er, Manager of the Lompoc Fac- 
tory, and in a short speech, welcomed 
the new members into the J-M organ- 
ization. The speech made by Mr. Mer- 
seles gave everyone a very clear pic- 
ture of the greater opportunity for 
development and the larger field of 
endeavor open through association 
with the Johns-Manville Corporation. 

S. A. Williams, Vice President of 
the Celite Corporation, then gave a 
very interesting outline of the Johns- 
Manville policies and methods. Brief 
talks were also given by Mr. Fisher; 
A. Cromwell, Assistant Manager; and 
Dr. Hartmann, Technical Director, 
representing the Celite Corporation. 

Mr. Merseles expressed himself as 
being very much interested in this 
unique industry. 
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THE InvisiBLE Housk 
FOR YEARS Johns-Manville insu- 

lating materials have been of 
service to industry; now they are also 
bringing comfort to the home-owner 
through the addition of house insu- 
lation to the line. House insulation 
might be termed an “invisible house”, 
constructed within the walls and ceil- 
ings of the visible house. The re- 
markable feature of this *“‘construc- 
tion”, which converts a house into a 
home, is that it can be effected after 
the house has been completed and 
lived in for years. To handle this 
business the House Insulation Section 
has been created, with A. V. Farr as 
Staff Manager, 

The insulation itself is not new, for 
rock wool, the basic material, has 
been used for many years for eold 
storage and refrigeration insulation as 
well as for heat insulation, but appli- 
cation for insulation of homes is a 
recent development that has proved 
successful in both the Middle West 
and New England. Briefly, Johns-Man- 
ville house insulation consists of 
small particles of rock wool blown 

into the space between the outside 
walls and the interior plaster by a spe- 
cially designed machine. 

The insulation properties of rock 
wool are widely known. It is just as 

effective in keeping the house warm 
in winter as in keeping it cool in sum- 
mer. The material is particularly 
adapied to the insulation of houses, 
since, being made from rock, it is ab- 
solutely fire proof and vermin-proof, 
and it will not rot or deteriorate in 
any way. In fact, the insulation should 
outlast the house. 

The method of applying this insu- 

The machines used by 
the Wallfll Company 
for applying house in- 
sulation, and, at left, 
insulating the top of a 

house. 

lation is ingenious, and is far more 
simple than one would suppose. The 
specially built machine, mounted on 
a trailer that can easily be moved to 
any location, consists of a bin into 
which sacks of especially prepared 
rock wool known as J-M Type A are 
emptied. Power from a gasoline mo- 
tor forces small wads of this rock 
wool through a hose that has been at- 
tached to the house. This connection 

is usually made by removing several 
bricks or several shingles from each 
wall of the house, as the photograph 
on the cover shows. 

Enough material is forced through 
the hose to fill the space between the 
outer and inner walls completely, the 
average house requiring about four 
tons of the material. Of course the 
top of the house is insulated also, 
usually by placing the insulation be- 
tween the attic joists, on the lath and 
plaster of the second floor ceiling, for 
it is through the roof that much of the 
heat escapes. . 

The obvious advantage of this 
treatment is a saving in the winter’s 
fuel bill, and this saving, it has been 
estimated, may be as high as 40 per 
cent. In the uninsulated house, heat 
filters through the walls and ceilings 
to the cold air outside, and, similarly, 
the cold winds find an easy entrance. 
To realize this one has only to watch 
how quickly the snow melts from the 

roof of an uninsulated house, and 
how long it remains on the roof of an 
insulated structure. 

This insulation service has found 
a ready market in Chicago and in In- 
diana cities, where numerous appli- 
cations have been made by the Wall- 
fill Company of Chicago. The account 
has been handled by R. J. Stewart, of 
the Chicago Office. Since this under- 
taking has met with such success, 
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Johns-Manville is placing more than 
a dozen of these machines in various 
cities of the East and as far west as 
Minneapolis, to be operated by ap- 
proved insulation contractors. 

Most of the rock wool used thus far 
by the Wallfill Company has been ob- 
tained from the Waukegan Factory, 
but in the future it will be supplied 
by the Banner Rock plants at Alex- 
andria, also. 

- 

Financial and Accounting 
Men Hold First General 
Conference in New York 

A CONFERENCE of the Financial and 
Accounting Division was held at 

the General Office, March 18, 19 and 
20. The Office Managers, Assistants, 
and Credit Men from the various 
Company locations, came to meet with 
the General Office Staff, for the pur- 
pose of discussing accounting matters 
in general, and to read and consider 
papers which had been prepared on 
various subjects and problems. 

‘This was the first Conference to be 
held by the Financial and Accounting 
Division, and it was a great success. 
Those who attended were not only en- 
thusiastic at the opportunity of meet- 
ing those with whom they had been 
working and corresponding at a dis- 
tance, but also felt that such a Con- 
ference was of much value to them in 
their relationship to the organization 
as a whole, and its progress toward 
future attainments. The general opin- 
ion seemed to be unanimous for con- 
tinuing this Conference as an annual 
meeting. 

E. M. Voorhees, Secretary and 
Treasurer, opened the Conference 
with an inspiring eulogy of our late 
President, Mr. Merseles. He then ex- 
plained the policies of the Company, 
and its aims, giving special emphasis 
to the part to be taken by the members 
of the Financial and Accounting Di- 
vision. 

During the course of the Confer- 
ence, Mr. Voorhees introduced W. R. 
Seigle, L. H. Brown, L. R. Hoff, G. A. 
Nicol, P. A. Andrews, and M. H. 
Clark, all of whom brought messages 
which added considerably to the un- 
derstanding of the members as to just 
what the Company desired to accom- 
plish with their aid. These remarks 

This Fort Wayne, Indiana, home has been treated with J-M kouse insulation. The method 
of application is shown in the photograph on the cover. 

were an inspiration to all who had the 
opportunity to hear them. 

J. L. Wood, General Credit Mana- 
ger, emphasized the point that the 
value to the company of a credit man 
is judged primarily by the increased 
sales volume he actually produces 
through close co-ordination with the 
Sales Department, and in the develop- 
ment of credit plans looking to added 
and profitable business. The subse- 
quent discussion of credit plans by 
Division Credit Supervisors indicated 
clearly their earnest desire to be of 
practical help to the salesmen, as well 
as their keen appreciation of the 
broadening influence of the exchange 
of ideas afforded by the Conference. 

The value of such a conference can 
be estimated by the benefits derived 
from it, not only by those who at- 
tended, but by the results which will 
reach throughout the entire organiza- 
tion. These benefits are already ap- 
parent in the enthusiasm with which 
the members of the Division are writ- 
ing to Mr. Voorhees, telling what 
their reactions to the Conference were, 
and how much they have gained by it. 

The solving of problems which had 
to do with the performance of each 
individual’s appointed duties, will 
lead to better co-ordination between 
the various offices, as well as between 
them and the General Office. The op- 

e e St 

portunity for the General Office Staff 
and the members from outside loca- 
tions to thus establish personal con- 
tact, will bring better understanding 
of each other’s problems and permit 
closer cooperation between them. The 
opportunity to hear the policies of 
Johns-Manville outlined by the vari- 
ous officers and heads of departments, 
who in their own work exemplify the 
soundness of these policies, is inval- 
uable to each individual in formulat- 
ing and carrying on his own part in 
the work of the organization. 

The men who attended this Confer- 
ence have taken with them renewed 
enthusiasm. Upon their return to 
their various locations, they will be 
better able to cooperate with all those 
about them. They will be of greater 
assistance to those under whose super- 
vision they are working, because of 
their better understanding of what 
these men are to accomplish. 

Those who attended the Conference 
from locations other than the General 
Office were: J. V. Bell, C. W. Nagel, 
C. N. Mann, R. H. Lang, W. T. Guion, 
H. B. Freeman, R. J. Simmerer, J. V. 
Castle, S. H. McVicar, L. H. Morgan, 
R. E. Hackett, R. Dennett, H. R. Cong- 
don, W. R. Wikel, W. B. Hiller, W. 
Fields, J. C. Kelleher, W. F. Finch, 
W. N. Rook, J. McLean, G. E. Stahl- 
huth, F. Ryan, H. E. Richards. 
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J-M Buys a Shingle Factory 
Purchase of Weaver-Henry Manufacturing Company 

of Los Angeles Announced March 1 

ANEW group of employees has 
been added to the Johns-Man- 

ville family through the purchase of 
all the assets and properties of the 
Weaver-Henry Manufacturing Com- 
pany of Los Angeles. Announcement 
of this purchase was made March. 1. 

This company, which will be 
known as the Weaver-Henry Corpora- 
tion, will be operated as a separate 
and distinct organization, manufac- 
turing its own line of asphalt com- 
position shingles and roofings. Johns- 
Manville will retain the entire per- 
sonnel of the present company, which 
includes about 70 employees. The 
same high standard of service and the 
same sales policies will be continued. 

The outstanding advantage in this 
merging of the Weaver-Henry inter- 
ests with Johns-Manville is seen in 
better service to Pacific Coast custom- 
ers of both companies. The Weaver- 
Henry factory will work closely with 
the Pittsburg, California, factory, in 
the San Francisco Bay district, more 
than 500 miles farther north. Both 
plants will manufacture the same 
products, and orders for shingles 
from Weaver-Henry and Johns-Man- 
ville customers in the Northwest will 
be filled at Pittsburg, while the needs 
of the Southwest will be cared for at 
Los Angeles. 

The Weaver - Henry Corporation 
was organized, as the Weaver Roof 
Company, in Los Angeles in 1910, by 
Sylvester L. Weaver and associates. 
This company built a roofing plant 
large enough to serve the Southwest 
with its products, and operated, with- 
out change in organization, until three 
years ago. Then William Henry be- 
came associated with the company, 
and the name was changed to the 
Weaver-Henry Manufacturing Com- 
pany. An increase in capital at that 
time enabled the company to expand 
its business on the coast. Mr. Weaver, 
the founder of the company, will con- 
tinue as President of the Weaver- 
Henry Corporation, and Mr. Henry 
will continue as Vice President and 
General Manager. 

The plant is thoroughly modern, 
and covers four acres in the city of 
Los Angeles. Sales offices are main- 
tained in Los Angeles and San Fran- 
cisco, California, and in Portland, 
Oregon, and Seattle, Washington. 

This merger will provide the 
Weaver-Henry Corporation and its 
customers with the facilities of the 
Johns-Manville Research Department 
and Engineers and with the advan- 

'CIRCLE 

13,793 lineal feet west approach, 
both of which are concrete pavement 
on an earth fill, and 38,126 lineal 
feet concrete trestle and steel spans. 
The roadway is 27 feet between curbs, 
The entire bridge cost $7,500,000. 

Mr. Peterson sold 625 tons of Cel- 
ite for this structure and this ma- 
terial was used as follows: 2 pounds 
Celite per bag of cement in the 4,000- 
pound pile concrete; 3 pounds Celite 
per bag of cement in the 2,500-pound 
cap, beam and slab concrete; and 5 
pounds Celite per bag of cement in 
the railing. 

The entire bridge was precast con- 
crete, manufactured 20 miles from the 
site in Alameda, California, and 
floated on barges to the job. There 

The new 7-mile toll bridge across San Francisco Bay-—the longest bridge in the world. 

tages of Johns-Manville’s half cen- 
‘tury of experience in the roofing field. 
With the strengthening of its position 
through having Johns-Manville’s raw 
materials and financial resources be- 
hind it, the Weaver-Henry people will 
be able to serve the building trade bet- 
ter than they ever have in the past. 

et 

625 Tons of Celite Used 
in Construction of 

7-Mile Bridge 
One of the largest orders for Celite 

for concrete ever received was sold 
by J. H. Peterson, San Francisco Dis- 
trict Celite representative, to the Ray- 
mond Concrete Pile Company for the 
San Francisco Bay Toll Bridge, con- 
necting Oakland and San Francisco, 
which was opened on March 2. 

This bridge is 7.1 miles in length— 
9,496 lineal feet east approach, and 

were 346,016 lineal feet of piles, the 
largest 21 inches square and 105 feet 
long, and the shortest 16 inches 
square and 45 feet long. The 30-foot 
and 35-foot precast deck slab units 
weighed 42 tons and 52 tons respec- 
tively, and were handled by a floating 
derrick. There were five steel through 
truss spans, making a total of 300 
feet crossing the main channel of the 
bay. 

Some of the quantities of material 
used were as follows: 625 tons Celite; 
152,428 barrels cement; 80,338 cubic 
vards gravel; 57,362 cubicyards sand: 
12,259 tons steel; 3,477,790 square 
feet of forms; 5,320 precast piles: 
2,400 precast deck slabs; 102,340 
cubic yards concrete; 80,000 square 
yards concrete paving on approaches 
and steel spans; 220,000 cubic yards 
fill for approaches; 1,200,000 cubic 
vards construction dredging; 2,316 
cubic yards pier excavation. 

I —— e 
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New Uses NEws 
11 

A monthly feature on suggestions 
and general information pertain- 
ing to new uses for J-M products 
and the markets they open up 

VII. Using Transite in Making Glass Signs 

F A contest were being conducted 
among the J-M products to see 

which could find the most new uses 
for itself, Transite would certainly be 
at the head of the list. This time it has 
made its presence known in the Neon 
glass sign industry, where it has 
found a continuous market. 

Neon glass signs in blue, green, 
and deep orange are now in fairly 
common use, and are immediately 
recognizable as they are made of 
glass tubes. The tubes, shaped into 
various designs and letters by the 
heat from a gas flame, are filled 
with Neon gas, which is obtained 
from the atmosphere. Each letter or 
design is a complete 

ness, and smoothness and it is easily 
kept clean. The American Neon Light 
Corporation of New York City, one 
of the foremost manufacturers of 
Neon electric signs, uses flat Transite 
‘wood exclusively for all work benches 
in its modern G-story factory. 

Transite was chosen as the pattern 
plate material because designs can 
easily be drawn on its surface, and 
also because it is durable. The de- 
sign or name to be made into an elec- 
tric sign is drawn in full size by an 
artist on a tablet of Transite one- 
eighth of an inch thick. The pattern 
is then passed along to a workman 
at one of the work tables, who pro- 

ceeds to bend the originally straight 
lengths of glass tubing into the shape 
outlined on the pattern. 

First he heats the tubing to the 
temperature at which glass becomes 
soft, over gas flames connected to the 
table as shown in the diagram below. 
When the tubing is pliable enough 
for moulding, the workman lays it 
on the Transite pattern and bends it 
to conform to the design outlined. 

After being used to make the orig- 
inal designs, these patterns are filed 
away so that exact duplicates may be 
obtained by the customer if a letter 
should break. This practice assures a 
continuous market for flat Transite 

in this industry. 
unit in itself, with an 
electrode at each end. 
When electricity is 
passed through the gas- 
filled tube, the tube be- 
comes luminous with a 
colored gas. The color 
can be controlled, but 
it is usually the blue, 
green or deep orange 
mentioned above. 

It is in the manufac- 
ture of these signs that 
Transite asbestos wood 
is used. Transite has 
been found ideal not 
only for the tops of the 
work tables on which 
the tubes are bent into 
shape, but also for the 
pattern plates used in 
forming the letters. 

Transite, being fire- 
proof, is resistant to 
the extreme' heat re- 
quired for bending the 
tubes, and at the same 
time is not a conductor ° 
of heat, like metal, and 
is therefore not diffi- 
cult to handle. It also 

Complefod 
Fillod Lather 

Flat Tansrte 
able Top 

Jetter or Fugure 13 Srewn ZI‘; “rze. 

Flof Tronsite Shelf 

\ S lo# Transite 
AsBuctos, Mood 

e "por 

Partelly i 
Abe being Forpedd conform fo oe. \\ 

on Flof Tt 

Transite also is an 
excellent material on 
which to mount the fin- 
ished design, since it is 
easily drilled, is weath- 
er proof, and will not 
discolor or deteriorate 
under severe weather 
conditions. 

A data sheet on the 
general process de- 
scribed above has been 
made up by the Trans- 
ite Section, New York 
Office, and copies may 
be obtained upon re- 
quest. 

More About Ebony 
Since the story was 

published in the Janu- 
ary issue of the J-M 
Circle about the use of 
Ebony and Transite in 
window displays in Fil- 
ene’s Department Store 
in Boston, more has 
been learned about how 
Ebony was chosen for 
this purpose. 

After the Transite 
answers the require- 
ments of strength,hard- 

A clear understanding of just how flat Transite is used in the Neon glass sign 
industry may be gained from a study of this drawing. 

window display had 
{Continued on page 14) 
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The Johns-Manville Spirit 
When the J-M Circle was started, just a year ago, it was Mr. 

Merseles, our late President, who outlined its Character and Purpose. 
And throughout the year his interest in the magazine never wavered, 
whether it was in the final O.K. of a cover design, in the writing of a 
personal message, or in his own suggestion for a special article. 

Mr. Merseles’ initial message has been a guide in the past twelve 
months; it will continue to be a guide in the years to come. That the 
new members of the J-M family may become familiar with this coun- 
sel, and the older members refresh their memory, the message is here 
reproduced. 

“Every magazine that is successful—just like every man and 
woman who is successful—has both Character and Purpose. 

I want our magazine to be a success. And so I am going to outline 
to you in this first issue, the Purpose of this publication and tell you 
what is to be its Character. 

The “J-M Circle,” aside from the interest it will hold and the enter- 
tainment it provides, is to bring home to you and to every member of 
this organization the Spirit of Johns-Manville—the Spirit of Growth 
and of Accomplishment. 

Those two words sum up what I hope for this organization. Growth 
—going ahead, progress, doing things in a better way, discovering 
new ideas—AccOMPLISHMENT. That is our job as an orgamzatlon, 
as well as our job as individuals. 

Business growth, in my opinion, comes as a result of the growth 
and personal development of the individuals who conduct the business. 

I ask you to think about that. It means that as you develop yourself 
and do your work better, you contribute your part toward the progress 
of this Company. If we all grow, all develop ourselves, all become 
bigger and more capable in our work, Johns-Manville as a Company 
must grow and develop. That is the kind of sound growth I want to see 
here. And we should have no other kind. I want to see a growth in this 

——————EEE | g o 
Company that has as its foundation 
your growth, and your development 
—and then I will know we are attain- 
ing a progress that is sound and that 
we can continue. 

And in this kind of accomplish- 
ment you will find your personal re- 
ward. As you become more capable, 
the bigger business that results from 
your work will bring bigger oppor- 
tunities. It will without fail bring ad- 
vancement to those who deserve it. 

Your progress, your future, rest en- 
tirely in the future you, as an organ- 
ization, are able to create for this 
Company. 

The “J-M Circle” will cover the 
various activities within the organ. 
ization. It will keep us in touch with 
what is going on among ourselves— 
help us to work together, and to grow 
together, I hope the “J-M Circle” may 
be everlastingly faithful in keeping 
before you the resolution I know you 
are going to make—to join with the 
rest of us in carrying forward our 
work in the true spirit of Johns-Man- 
ville, the Spirit of Growth and of Ac- 
complishment.” 

N 

How We’ve Grown! 
The J-M Circle is just a year old. 
But in that year it has experienced 

more than a normal growth. As soon 
as copy for the April, 1928, issue be- 
gan to come in, any doubt as to 
whether there would be enough ma- 
terial to fill the pages disappeared. 

Each issue contained 20 pages until 
October, when the size increased to 
24. This issue carries an additional 
eight pages, but the 32-page size can 
not yet be made standard. In order to 
print more news we have been obliged 
to use a smaller type for some of the 
departments, and this has been in- 
creased from three pages last April 
to nine and ten pages in the summer 
and fall—and to fifteen in this issue. 

We started out with a press run of 
7,000 copies; this month we are print- 
ing 8,500. 

The growth of the Circle is but a 
reflection of the growth of Johns-Man- 
ville. 

—ern——— 

“The best time to hold on is when 
you reach the point where the average 
fellow would quit.”—Forbes. 
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Night School at Asbestos 
Is Brought to a Close 
UCH interest has continued to be 
shown in the Canadian Johns- 

Manville night school at Asbestos, 
Quebec, even though the many local 
social and sporting attractions some- 
times caused a rather irregular at- 

Job, B. S. MacMillian; and Reports 
' and Cost Responsibilities, W. N. Rook. 

To All Corners of the Globe 
Shipments from Lompoc for the 

month of February totalled 307 cars, 
those of interest being 60 tons to 
Japan, 50 tons to South America, 125 

13 

Pittsburg Factory Conducts 
Plant Clean-up Campaign 

ON January 1 Pittsburg Factory 
started a campaign for the pur- 

pose of keeping the plant as clean as 
possible. 

A clean-up committee is appointed 
every Thursday at the foremen’s meet- 

tendance. The steady at- 
tendants have gained 
some useful knowledge 
which will benefit them 
in their work. It was 
planned that on the 
closing night, March 
27, each successful stu- 
dent be presented with 
a certificate showing 
that he had completed 
the course of study. 

The French classes 
have been the most 
popular, the number of 
students having been 
continually increased 
by new employees of 
the Company, recent 
additions being Messrs. 
Basterash, Perkins, 
Korté and Ferguson. 
Special mention should 
be made of the Sheet 
Metal Development 
class, under the direc- 
tion of Mr. McGruer, 
this class having com- 
pleted its field of study 
with excellent results 
for those concerned. 

Once a week a mem- 
ber of the staff gave a 
short talk on a subject 
of general interest to 

OUR TASK 
We have suffered the loss of a great leader and true friend. 

There is no one who can take his place. But the work and the 
plans that were started as a result of his vision and under his 
guiiiance must be completed. That is our heritage and our 
task. 

Cur Board of Directors have placed upon us the heavy 
responsibility of completing the mission that he so ably 
started. This trust could not have been accepted on my part 
kad I not been confident that the loyalty and energy of every- 
one of you would be joined into an irresistible TEAM that 
would never cease its efforts until this great task is accom- 
plished. For I know that you want it done. 

Those of you who know how closely 1 have been asso- 
ciated with him will realize that his policies and methods 
will be my policies. But to those who do not, let me give them 
the assurance that this corporation shall continue to advance 
“to the position in the manufacturing and mercantile world 
that it should rightfully hold—as one of the most profitable, 
most secure financially, most efficient and best organized 
institutions in this country.” 

We are already well on the road. The route ahead is care- 
fully mapped and marked. All that we need is cooperation 
and the sincere, intelligent and enthusiastic devotion of you 
who ARE Johns-Manuville. The goal is service to our custom- 
ers, profits for our stockholders and happy prosperity for 
our employees. Our Directors will give us every tool we need 
to make our work easier. But, in the final analysis, it is our 

k. tas Lewis H. Brown. 

ing by C. L. Bates, Su- 
perintendent, and usu- 
ally consists of two or 
three employees picked 
at random. No one 
serves more than once. 
This committee makes 
a tour of the factory 
every Monday morning 
at eight o’clock accom- 
panied by the secretary, 
inspects each depart- 
ment and reports any 
uncleanliness or untidy 
condition that may ex- 
ist. A copy of this re- 
port is given to each 
department head and it 
is his responsibility to 
see that items listed in 
his department are 
promptly taken care of. 

In the short space of 
timesince the inaugura- 
ration of this plan, a 
very decided improve- 
ment in the appearance 
of the factory has been 
noted. It not only 
serves to keep the vari- 
ous departments clean 
but also neat and order- 
ly. By this is meant 
that raw materials, fin- 
ished products, and 

the night school. These talks, given in 
English, were later translated into 
French by Vicar Comptois, Mr. Bru- 
neau or Mr. Lecours. The talk given 
by G. L. Fuller was given in both lan- 
guages by the speaker himself. 

The subjects and speakers have 
been: Character and Loyalty, R. S. 
Gardner; Orderliness and Service, S. 
L. Lamplough; Health, Dr. R. H. 
Stevenson; Fire Prevention and Safe- 
ty, G. L. Fuller; Employment, P. 
Bartleman; Supervision of Equip- 
ment, Material and Man Power, H. K. 
Sherry; Production and Waste, G. G. 
Clark; Standardization, R.”A. Deno- 
van; Study and Planning for Your 

tons to Cuba, 50 tons to Mexico, and 
100 tons to Java, all for sugar filtra- 
tion; and 250 tons in foreign ship- 
ments for insulation. 
. 

Shipping Facilities Improved 
Additional work is being done on 

the wharf built at Pittsburgh Factory 
last summer. This includes erection 
of a Transite shed for the protection 
of inbound and outbound freight, and 
a mastic floor over the whole surface 
of the dock. 

“To bear good fortune with even- 
ness of mind is no easy task.”—Ouvid. 

containers are piled neatly and safe- 
ly. The plan has been so successful 
that its continuance is assured and 
plans are now under way for the pur- 
pose of awarding a banner or trophy 
of some sort to the cleanest and most 
orderly department in the plant. This 
trophy would be kept by that depart- 
men for a week only, unless, of course, 
it remained the cleanest. By setting up 
a competitive spirit, it is believed that 
still further results will be obtained. 

et 

“You have yourself to live with, so 
make yourself fit to live with.” 

—Illinois Central Magazine. 
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Shingle Demonstrations 
Held with Salesmen in 
Metropolitan District 

THE Metropolitan District Sales 
Promotion Department in coopera- 

tion with the salesmen, has succeeded 
in putting on many lively, construc- 
tive good-will shingle demonstration 
meetings. The moving pictures, and 
especially the film, “New Roofs for 
0ld,” the open discussions, and in- 
formative talks have been received 
with unusual enthusiasm by both car- 
penters and dealers. 

On March 28 a distributor’s sales- 
men’s meeting was held at the Elks 
Club in Newark, for the Bayonne 
Steel Products Company, a new ac- 
count secured in February. Incident- 
ally, this concern has already pur- chased 60 carloads of asphalt siin- 
gles and 2 carloads of asbestos shin- 
gles. E. W. Heurung, Metropolitan 
District Sales Manager; W. A, 
O’Hara; M. R. Carr, Newark Super- 
visor; J. F. McMahon, Paterson Su- 
pervisor; G. V. Bryant, Elizabeth Su- 
pervisor; A. L. Burt, Newark sales- 
man; E. D. Pakenham, Jr.; D. Dris- 
coll, Paterson salesman; W. H. Weise, 
Long Branch salesman; M. A. Mac- 
donough, Elizabeth salesman; and B. 
P. Moore of the Metropolitan Sales 
Promotion Department attended the 
meeting. 

Business relations and the sales. 
policy existing between Johns-Man- 
ville and the Bayonne Steel Products 
Company were discussed, and the sell- 
ing points and application of asbestos 
shingles were explained along with 
the showing of the films. 

Two local carpenter meetings were 
held recently: one in Plainfield and 
one in New Brunswick. Each meeting 
had a twofold purpose: to read a let- 
ter from Mr. Hutcheson, President of 
the Carpenter’s International, stress- 
ing the point that carpenters could 
and should apply asbestos shingles, 
and secondly, to familiarize the car- 
penters with the easy way of applying 
them, A question and answer discus- 
sion followed the showing of “New 
Roofs for Old,” which was seen by 
376 carpenters in Plainfield and New 
Brunswick. 

At the “Own Your Home Show” 
held at the Elizabeth Armory, Eliza- 
beth, New Jersey, the Asbesios Roof- 

ing Company, J-M distributors of Ro- 
selle, New Jersey, featured the con- 
tinuous motion picture projector, 
showing “New Roofs for Old” with 
special titles. The name, address and 
telephone number of the Asbestos 
Roofing Company was inserted at a 
nominal cost of $.50. The film was 
run on an average of four hours a day, 

The Johns-Manville Officers 
and Directorate 

Board of Directors 
W. R. SEiGLE, Chairman 
‘WarTer H. ALDRIDGE 
Francis D. Bartrow 
Lewis H. BRownN 
H. E. ManviLLe 
GEORGE WHITNEY 

Executive Committee of the 
Board 

H. E. ManviLLe, Chairman 
Francis D. Barrow 
Lewis H. Brown 
W. R. SkicLE (member ex-officio) 
GEORGE WHITNEY 

Officers of the Company 
W. R. SetcLE, Chairman of the Board 
Lewis H. Brown, President 
L. R. Horr, Vice President in charge 

of Sales 
8. A. WiLLiams, Vice President in 

charge of Mines and Foctories 
E. M. Vooruges, Secretary and 

Treasurer. ‘ 
J. S. Carroryr, Vice President and 

General Sales Manager of the In- 
dustrial Department 

Georee A. Nicor, Jr., Vice President 
and General Sales Mgnager of the 
Railroad and Government Depart- 
ment 

Officers Board 
Lewis H. Brown 
L. R. Horr 
S. A. WiLLiaMS 
E. M. VOORHEES 
J. 8. Apawms, Secretary 

e 

about one hour in the afternoon and 
three at night, when the largest crowds 
assembled. A total of 7,500 persons 
saw the picture. 

The Asbestos Roofing Company at- 
tributed to it the success of its dis- 
play. 

“The spirit with which we serve is 
quite as important as the service it- 
self.” 

‘CIRCLE 

New Uses News 
(Continued from page 11) 

been put in, E. T. Florman, Boston 
salesman, and L. E. Cushman, Sales 
Promotion Manager, Boston Dis. 
trict, called on Mr. Frye, Supervisor 
of Displays at Filene’s, and brought 
samples of other materials besides 
Transite that could be used for back- 
grounds of window displays. M. 
Frye was rather partial to the Ebony, 
mottled gray asbestos shingles and in- 
sulating board. 

The Ebony pleased him so much 
that he sent a representative down to 
the Office to investigate it more tt. 
oughly, and finally it was decidec 
use this material for a large cons 
window, 

The Ebony was sold them by fol- 
lowing up their use of the Transite. 
It is expected they will use insulating 
board in place of wall board, which 
they have been using. 

Asbestos Millboard for Humidors 
Experiments with asbestos mill- 

boarciJ as a cigar case humidor are 
being carried on by the St. Louis Dis- 
trict, with a local tobacco concern. 

It has been found that one-half inch 
millboard, cut to a size of 7 inches 
by 10 inches, will hold approximately 
three-fourths of a pound of water. 
There is no moulding or odor and the 
moisture actually lasts longer than 
in almost any other type of humidor. 

The price of two such pieces for 
one case is practically the same as 
one of the clay cylindrical type, 
which is the cheapest now on the mar- 
ket. An aluminum binder can be put 
around the edges of the piece and 
make it a very attractive article. 

It is expected these experiments 
will result in additional millboard 
business. 

R 

Transite in Coal Mines 

The Madison Coal Corporation 
Mine at Mount QOlive, Illinois, has 
experienced considerable difficulty 
with smouldering fires, caused by 
spontaneous combustion, back in old 
abandoned tunnels. Smoke, heat, 
fumes and gases made work almost 
impossible. 

Various remedies had been tried, 
such as blanket barriers, but nothing 

THE R —— 
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proved effective or satisiactory. After of the hospital doctors took the sam- 
learning of this predicament, F. O. ples of crude asbestos which Mr. Hol- 
Rutherford, Construction Superin- brook had with him and tested them 
tendent, St. Louis District, solved the at the hospital laboratory. The entire 
problem: corrugated Transite as a fire hospital staff was extremely conscious 
barrier. 

His specifications called for two 
barriers of corrugated Transite 8-feet 
6-inch sheets about 6 inches apart, 
anchored to iron pipes with aluminum 
wire. Between the two layers of sheets 
is placed limestone dust. All fasteners 
and laps are sealed tight with retort 
cement. The bottom of the barrier is 
sunk in the floor and the top buried in 
the roof. This makes a fire-proof, air- 
tite, insulating barrier. The result was 
a $600 order for Transite. 

e 

Motion Pictures Brought 
This Order in the Face 

of Keen Competition 
HEN the erection of a new build- 
ing was contemplated some time 

ago at the Crownsville State Hospital, 
an institution maintained by the State 
of Maryland for the insane or men- 
tally deficient, the architect specified 
asbestos shingles-because of their fire- 
proof qualities. A short while after- 
ward E. S. Holbrook, merchandising 
representative at Baltimore, received 
an inquiry from the superintendent of 
the hospital asking for information 
about Johns-Manville shingles, as 
they, or their “equal”, had been speci- 
fied. 

Mr. Holbrook with Mr. Donald, 
salesman for the William Garthe Com- 
pany, J-M distributors, called with 
sample shingles and demonstrated 
their good qualities to the superin- 
tendent. As they were leaving they 
suggested that the superintendent 
might be interested in seeing a motion 
picture film showing exactly how 
these shingles are laid. He was inter- 
ested, so on December 18, Mr. Hol- 
brook, together with J. M. Reilly, then 
Sales Promotion man at Baltimore, 
again made the trip to the hospital 
and showed the film to the superin. 
tendent and his assistants. They met 
with a warm reception because these 
men, stationed at this rather isolated 
hospital between Baltimore and An- 
napolis, welcomed any diversion from 
the regular routine. 

They were so interested that some 

A Bulletin on Bulletins 

In any organization as large and 
as far-flung as that of Johns-Manville 
it is vitally necessary that an efficient 
system of official communication be 
established and maintained. Changes 
in policies, new prices, changes in 
personnel, new products—all these 
vital announcements must quickly 
reach each and every member of the 
J-M organization who will be affected 
and interested. In order that our lines 
of communication might be most effi- 
ciently established the recent Bulle- 
tin System was inaugurated. 

F hen you receive a bulletin it car- 
ries an importgnt message—some- 

.thing with whick you must be thor- 
oughly familiar if you are to do your 
job efficiently and effectively. 

Through the medium of the Bulle- 
tin System, the President may speak 
to every member of the organization 
the Division Manager to every sales- 
man in his territory—and the Fac- 
tory Manager to every worker in the 
plant. But the effectiveness of this 
system of communication is lost if 
those who receive the message do not 
read its contents. 

During the war many an offensive 
failed because of a break in the line 
of communication—many a mile of 
hard-won territory was lost because 
of a misinterpreted or unread mes- 
sage. 

Our 1929 Campaign towards the 
Sixty Million Dollar Goal depends 
upon perfect synchronization and co- 
ordination between every unit and 
every individual of our organization. 

We therefore urge upon you again 
the importance of reading and thor- 
oughly understanding every bulletin 
whick you receive. 

of the value of asbestos shingles and 
ftlworable to the Johns-Manville shin- 
gle. 

In due course of time, the contract 
for the new building was awarded and 
bids were called for from five roofing 
contractors in accordance with the 
architect’s specification. One of these 
bids was $260 lower than the Johns- 
Manville distributor’s bid, and the 
contractor was very desirous of saving 
this money. Then Mr. Holbrook went 
back to the superintendent, who was 

15 

so well sold on the merits of Johns- 
Manville shingles that he insisted on 
the contractor’s using them, and an 
order for 75 squares of 16 by 16 mot- 
tled gray was placed. 

Mr. Holbrook says there are two 
outstanding things that helped him 
land the order in the face of this keen 
competition. First, the appearance of 
the mottled gray shingle against the 
plain gray shingle the other competi- 
tors were offering, and second, the 
motion picture “New Roofs for Old” 
which showed the superintendent ex- 
actly what the roof would look like, 
educated him in the application of as- 
bestos shingles so that he could talk 
with authority to the contractor, and 
convinced him that Johns-Manville 
shingles were the kind he ought to 
have regardless of the lower bids of 
competitors. 

Mr. Holbrook says “This is the sec- 
ond job I have closed by use of the 
motion picture film in the face of 
strong competition. When it comes to 
Johns - Manville asbestos shingles, 
familiarity does not breed contempt. 
The more the customer knows about 
them and how they are applied, the 
better he likes them. Familiarize your 
prospects with asbestos shingles by 
showing them the motion picture and 
you will go a long way toward beating 
competition.” 

Working with Distributors 

M. J. Lennon and F. F. Bartlett, 
automotive salesmen in the Philadel- 
phia District, recently signed up four 
new distributors in 10 days. In an in- 
terview with Mr. Lennon he said, “We 
feel that the logical place for auto- 
motive men of the Company to work 
is in parts-replacement houses.” These 
men feel that J-M’s new material, 
moulded lining, has put J-M on top of 
all competitors. 

These salesmen secured orders for 
one of the distributor’s whole amount 
of woven lining stock before it had 
been delivered to him. 

R——— 

“The talent of success is nothing 
more than doing whatever you can do 
well, and doing well whatever you do, 
without a thought of fame. If success 
comes at all, it will come because it 
is deserved, not because it is sought 
after.”—Longfellow. 
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S. Trombatore.............. Truck Driver 

Suggestion Awards 
I HE largest awards to be made to 

any individual employees since 
the Suggestion Plan went into effect 
a year ago have just been announced 
by the Headquarters Suggestion Com- 
mittee. Fred A. Scheske, Foreman of 
the Paper Mill at Waukegan Factory, 
was awarded $150, and Fred Gray, 
Foreman of the Packing Plant at 
Waukegan, re- 
ceived $100. Both 
men received $25 
awards from the 
local committee, 
and the addition- 
al amounts of 
$125 and $75 
were paid upon 
recommendation 
of the headquar- 
ters group. 

) Fred A. Scheske, Mr. Scheske’s Waukegan Factory, 
suggestion COV- ywho was awarded 
ered the changing $150 for a sugges- 
of position of tion. 
control levers on 
paper machine winders, and will, it 
is estimated, result in a considerable 
annual saving to the plant. Mr. Gray’s 
suggestion related to the use of shells 
for A-M lining moulds, and has 
brought about an increase in produc- 
tion. Both men are now in the class 
of Management Employees, and are 
no longer eligible for cash awards, 
but at the time their suggestions were 
submitted early last fall they were - 
eligible. 

During the past month a total of 
92 suggestions, submitted by 84 em- 
ployees in three of the Divisions and 
five of the Factories, were accepted 
by the suggestion committees. The 
awards were made as follows: 

Eastern Division 
M. Craighead...Sales Supervisor, Power 

Specialties 
Asbesto - Metallic friction blocks: 
method of furnishking conical blocks 
so customer won’t have to machine 
them. 
That reports be given an identifying 
number or form number for refer- 
ence. 

J. S. Charles....Special Representative, 
Philadelphia 

Method of securing Transite to steel 
purlins. 

Advertising asphalt line by means of 
booklet. . 

W. S. Hough..... Salesman, Newark Office 
Additional data on asbestos tubing. 

A. V. Cambria. .Chief Sales Clerk, Power 
Specialties Section 

New name, Centripac, for No. 7, No. 
8, and No. 10-B packings. 

A. J. McLean......... Sales Supervisor, 
Automotive Section 

Lehigh Valley Railroad booklet to 
show the name of Johns-Manville. 
Correcting statement in Lehigh Val- 
ley Railroad booklet showing that the 
Hotel Asbestos is maintained only for 
employees of the Company. 

CentraL Division 
M. C. Malham.......... Sales Promotion 

Department 
Inclusion of roofing and insulation 
article in Power Specialist, 

G. P. Decker. . .Salesman, Toledo Territory 
To stencil, stamp or paint the size on 
zll Manhole and Handhole plate gas- 

els. : 
R. S. Hemmingsen..............Special 

Representative, Detroit District 
Transite table tops for display light- 
ing industry. 

WesTerN Division 
J. B. Kellv. . .Engineer, New Orleans Office 

Binder for samples of rag felt and 
asbestos roofing lines. 

L. A. Baldwin......... Sales Supervisor, 
0il Industry Section 

Give 4.2 corrugated the name of 
“JumboTM corrugated. 

George Fohey..... Salesman, Milwaukee 
Sales Office 

Use heavier instruction tags on gas- 
kets to prevent their being torn off 
in transit, 

W. W. Jones...... Salesman, Milwaukee 
Sales Office 

Lining material to prevent corrosion 
of refinery equipment. 

Grersa Facrory 
Lo Gros..ooovenenennns Punch Department 

Reducing the strips on ridge roll 
crate on the side. 

W.Favaloro........cooviiiuenes Mechanic 
Separate switch on hydraulic pump, 
controlling conveyors. 

C. Trauth........ccveveennnes Storekeeper 
Protecting drain pipes on runways. 

G. Niedermier ........covvveens Mechanic 
Cutter blade racks for shingle ma- 
chine. - - 

C.J.Barras....coovevnnennnn Machine Man 
Installing guard on slate hopper. 

R.B.Hock...ooovvvviiiianannn Carpenter 
Ladder on side of building for fire 
purposes. 

Facing door frames with sheet iron 
to protect building. 
Guard for electric truck. 

E. Boudreaux.............. Machine Man 
Remodeling slate bins. 

E. Belsom............. Traffic Department 
Reducing the strips on ridge roll 
crate. 

MaxviLLe Facrory 
Walter Zawella.............. Mechanist, 

Packing Building 
Mechanical change in Jewett ring 
press. 

Chas. F. Jeffs.............. Supervisor, 
Mail Department 

Plan for stationery requisitions. 
James Corrado................. Driller, 

Clutch Facing Building 
Drilling clutch facings. 

Nick Renalde ............ . «Workman, 
Saw Room Building 

Sandpaper on combination on saw 
carrier rolls. 
Pipe covering brace, 

Emro Henkel ..........vvvuvn Operator, 
Finishing Department 

Change in crusher, saving labor, 
Kenneth T. Grove...... Typist, Laboratory 

Bell call installation, 

Walter Zawella and Pauline Mamrosh, given 
suggestion awards at Manville. 

W. Carlson..Packer, Shipping Department 
First aid cabinet in saw room. 

Jas. Rhodes......... Weaving Department 
Remodeling four looms. 

Lester Peat....Clerk, “E” Building Office 
Changing door of Magnesia Office to 
improve working conditions. 

C. Impellezeri..... Inspector “C” Building 
Improved type of scraper. 

Frank Seifert....Millwright, “D” Building 
Oil saver for beater. 

Ernest B. Talbot. .Blacksmith “B” Building 
Steel cutting shear for stockroom. 
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Stephen Szumlitz. Pipemaker, “CTM Building 
3-ply waterproof jacket for pipe cov- 
ering. 

Frank Womiak..... Laborer, “E” Bailding 
Air hose connection with band sew. 
Extra stock cars for finishing ma- 
chines. 

Pauline Mamrosh..... Bruder, 'l‘vmtmg 
Building 

Device for labeling products 

Left to right: Stephen Szumlits, Ernest B. 
Talbo: and Casper Impellezen, xuccusjui 

suggestors” at Manville 

T.F. Walsh........ Packing, mldmg 
Fibre board trucks for 
bestos yarn, 

A.T. Kline....... Magnesis, “E" Building 
Fire extinguisher in Magnesia Build- 
ing. 

George Sopko...... Clutch Facing, “A-1" 
Building 

Watchman key station for Impregna- 
tion Department, “A-1" Building. 

"Harry B. Hills........... E. & R. Building 
Die cutting metal brackets in power 

_ press. 

Arthur Curtis. . .Cost Clerk, “A-1" Building 
Additional racks for cloak room. 

Alek Cemochowski. . Workman, Weaving 
Room, “ATM Building 

gpecial guard for brake band calen- 

S. K. Cooper........ Department 
Diary in comm:uon mth uggestion 
System. 

Suggestion awards. 
Angelo R. Soriano...........ue Clerk, 

Order Department, “A-1" Building 
Procedure for telephone typewriter 
messages. 

W. M. DeWitt..... Mechanical Engineer, 
Packing, “B” Building 

New anti-friction rod packing. 

Nasaua Facrony 
J. Currie.......... Pressman, Press Room 

Improving rolling press rack. 
J. Vigneault. . .. Supervisor, Machine Shop 

Wincer door opening closing au- 
tomatically. 

A. Brunt...... Clerk, Compressing Section 
mhead trolley to save time and 

r. 

W. B. Homlmpremtmg Room 
Improve conditions in lacquer room 
by bregking down partitions. 

F. Barry. .Transite and Ebony Department 
Regulcr arrangement for window 

AV, Dion ...... Clerk, Traffic Department 
Extension light for cars. 

F.Wilson....cooviieenannnnn Shingle Mill 
Use for salt shingle scrap. 

G. Smolak. .Chemist, Research Department 
Marking asbestos with permanent 
markings. 
Care of samples. 
Suggestion for facilitating suggestion 
commitiee work. 

JoJomes..oiiiiiiiniiinnn.. Shingle Mill 
Listing daily problems coming up in 
different departments to see if some 
suggestion cannot be made to im- 
prove them. 

T. O'Brien...... Supervisor, Lacquer Room 
Floor joint filing to prevent accidents. 

F. Prunier...... Master Mechanie, Factory 
Hondle for mould tops, replacing 
magnets, wmng, generator, batteries 
and controls. 

Prrrssunc Facrory 

A. J. Slobe..... Sub-foreman, Shingle Mill 
New brush for cleaning shingle ma- 
chine picker roll. ' 
Method of cutting two No. 71 starter 
shingles at o time instead of one as 
in the past. 

Leonard Bardsley. Millwright, Paper Mill 
Valve or cock tapped into stuff 
pumps to determine when valves are 
not working properly. 

C. S. Adams. ... Draftsman, Erection and 
Repair 

Adjustable forms to be used in the 
manufacture of curved fire felt, As- 
bestocel and Vitribestos sheets. 

LE White....coooovnnvarnnnns Machinist 
Install small fire extinguishers on all 
welding trucks. 

4 
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E. E. Packard... Millwright, Shingle Mill 
Guards jor shmgle machine take-off 
rams to keep slate granules and other 
foreign materials out of ram. 

L. E. Knight. ...Sub-foreman, Shingle Mill Inseall idler sprocket on ch:r:ngneve 
Jor picker rolls on shingle machines. 

Paul M. Jump. .Snb-foremnq. Pipe Cover- 
in partment Method of removing har;ened sili- 

cate of soda from beneath corruga- 
tors. 

Wavuxecan Facrory 

A. H. Wesch....Fire Felt and Vitribestos 
ent 

Drain on Vitribestos tables to save 
7. 

M. E. Palo. .Metal Worker, Erection and 
Repair Department Damper in dty house uack in Tex- 

tile Department to keep heat in build- 
ing. 

E. E. Witikka...... Clerk, Magnesia Plant 
Box for shipping short ends of Mag- 
nesia orders. 

Henry Tietz....... Sweeper, Roofing Plant 
Four-wheel trucks with boxes to 
cz&i:l: soapstone under roofing ma- 
chine. 

Wm. F. Lemke... d 
partment 

Proposed brake band equipment 
change 

A Butkus............ Stock Room Man, 
Textile Department 

Curtain for brake band stock bins. 
T.G. Foster....... Engineer. Prnwer House 

Ladder to roofs for fire fighting. 
Fred Gray......cco0veenn Plckmg Plant 

Shells Ior A-M lmma 
Roy W. Cox......... Ins 4 Pnper Mili 

Routing towmaotor traffic between Pa- 
per Mill and Pipe Coverine Depart- 
ment to save time and as o safety 
precaution. 

{Continued on page 30) 

.Erection and Repair 

At left: Wosts Chernesky and John V. Sharp. Right, left to right: Kenneth T. Grove, Nick 
Renaldo, Charles F. Jeffs, Emro Henkie, and James Corrado, Manville Factory suggestion 

eward winners. 
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C. F. Moss has been appointed special 
representative for Celite products, Banner 
Rock products and acoustical treatment in 
the Pacific Division. 

Miss GLADYS GAuGHAN has been trans- 
ferred to the Pacific Division as stenogra- 
pher to A. W. Knight, Sales Supervisor, Ce- 
lite section. 

W. S. HoucH, formerly of the Newark 
Office, has been promoted to power special- 
ties salesman in the Newark territory, under 
M. R. Carr, Supervisor. 

E. A. Taarzer has been appointed special 
representative to handle Celite for concrete 
in the Los Angeles District. 

T. J. O’'NEwL has been transferred to the 
Research and Development Department, 
Manville Factory. A. M, HucuEs has been 
appointed chairman of the Suggestion Com- 
mittee in Mr. O'Neil’s place. 

PavL Jump has been promoted from fore- 
man of the pipe covering winders to assist- 
ant foreman in charge of the pipe covering 
building, Pittsburg Factory. O. W. Danr 
was promoted recently from winderman to 
succeed Mr. Jump. 

C. Novick, Manager of the Manville Fac- 
tory General Stores Department, who has 
been at the Factory for 12 years, was trans- 
ferred to the General Purchasing Depart- 
ment in the New York Office on March 1. 

B. H. SpeEr, formerly a clerk in the Gen- 
eral Stores Department, Manville Factory, 
has been promoted to succeed Mr. Noveck. 

Miss Vivian GiLL has been transferred 
from the switchboard to the Tabulating De- 
partment, Pittsburg Factory. 

J. Fuck, formerly in the Order Depart- 
ment, Manville Factory, has been promoted 
to clerk in the General Stores Department. 

J. W. HamiLroN has been transferred 
from the Merchandising Depariment to the 
Industrial Department and will operate in 
the Charlotte section of the Charlotte terri- 
tory. 

S. CoLLieR, who has been Acting Super- 
intendent, Packing Department, Waukegan 
Factory, has again resumed his duties as 
Chief Chemist in charge of the Laboratory. 

R. S. HamMonD has been promoted from 
merchandising representative to special rep- 
resentative of the Merchandising Depart- 
ment, Baltimore District. 

CHArLES SHEFERs has been promoted 
from the Mail Department to the Auditing 
and Procedure Department, General Office. 

A. W, Carzs, who has been operating as 
automotive salesman in the Atlanta District, 
has been promoted to merchandising repre- 
sentative in the Atlanta territory. 

W. H. Crow, formerly in charge of the 
Traffic Department, Central Division, has 

Promotions and Transfers 

been transferred to the Merchandising De- 
partment. 

DaniEr O’Kzere, formerly in the Mail 
Department, General Office, has been pro- 
moted to assistant to the General Office 
Cashier. 

H. H. MoNTEITH, who has been operating 
as junior automotive salesman in the At- 
lanta District, will continue his activities 
in the Atlanta District sections of the Caro- 
linas and Eastern Tennessee, handling au- 
tomotive materials. Mr. Monteith will make 
his headquarters at the Charlotte Office. 

Jonn R. GiLiespie has been promoted 
from machine tender in the Paper Mill, 
Pittsburg Factory, to night foreman in full 
charge of the Mill. Mr. Gillespie started 
with Johns-Manville in 1913 in “E” Build- 
ing at Manville Factory and was transferred 
to the Paper Mill in 1920. He came to 
Pittsburg in June, 1928, when this Paper 
Mill was started. 

Epwarp BozerT has been promoted from 
General Service Department to Accounts 
Payable Department, General Office. 

H. E. MazTIN bas been appointed Super- 
visor of the public utilities section, Indus- 
trial Department, Eastern Division. 

ANNE SteckLER, formerly reception clerk 
on the fourth floor, has been promoted to 
secretary to L. H. Morgan in the Eastern 
Division, New York. 

DonaLp MacKeNziE of the Chicago In- 
dustrial Department has been promoted to 
the Chicago city sales force, as an associate 
of G. E. Hinchliffe. 

GrADYS ANDERSON, formerly s reception 
clerk on the third floor, General Office, has 
lg::g promoted to secretary to F. W. Hub- 

SicNe Lanpeexc, formerly a reception 
clerk on the seventh floor, General Office, 
has been promoted to secretary to F. J. 
Wakem. 

C. H. Weaver, former industrial insula- 
tion representative, New York territory, has 
been transferred to the White Plains terri- 
tory, as industrial representative handling 
insulation, power specialties and electrical 
materials. Mz. HABEKOYTE, formerly a Ce- 
lite salesman, has taken over the territory 
previously handled by Mr. Weaver. 

Mns. Crana FessEnDeN, formerly assist- 
ant to Miss Wing in the General Service 
Department, is now the telephone super- 
visor. 

Miss Mary McNaMana has been trans- 
ferred from Auditing and Procedure De- 
partment to secretary to T. A. O'Brien, in 
the General Service Department. 

Jewer BeLrus, formerly a typist in the 
General Service Department, has been pro- 
moted to the Sales Promotion Department. 

AR R —— TM e 
WiLiam Granper, formerly production 

clerk in the Sales Promotion Department, 
is now a member of the market analysis 
section. 

Jack AITKEN, former mail boy and stock 
:;lerk, has taken over Mr. Grander’s former 

uties. 

WiLLiam Woob, former office boy on the 
eighth floor, General Office, is now mail 
and stock clerk, Sales Promotion Depari- 
ment. 

Mzs. HowerL, formerly a stenographer 
in the Sales Promotion Department, has 
been put in charge of filing and steno- 
graphic service in that Department. 

K. D. Kexa has been promoted from the 
Sales Promotion Department in the Si. 
Louis Office to Field Sales Promotion repre- 
sentative in the St. Louis District. 

Faep MorsoN has been transferred from 
the Check Test Department, Asbestos Fac- 
tory, to the Engineering Department, as 
junior draftsman. 

Frank M. Tavion, after several months 
as junior to J. H. McMillan in the Southern 
l'D_isu’ict, has been assigned a territory of 

is own. 

Bruce OWEN, roofing salesman in the 
Houston Sales Office, has been transferred 
to the St. Louis Office. 

Frank C. Garroway, former country 
salesman in the Santa Barbara territory, has 
been promoted to the Los Angeles city ter- 
ritory as special roofing and shingle sales- 
man, 

A. W. MiLLER, former salesman in the 
Celite section, has been transferred to the 
Santa Barbara territory to act as general 
salesman for the entire Johns-Manville line. 

B. W. Serzer, former Celite salesman lo- 
cated in Washington, has been transferred 
to Baltimore District, as industrial insula- 
tion and roofing salesman, in the east sec- 
tion of the Baltimore City territory. 

W. RusseiL and Geomce V. Lamkin, 
student employees at Manville Factory, 
have been transferred to Waukegan Fac- 
tory, Mr. Russell, in the Textile Depart- 
ment and Mr. Larkin in the Roofing De- 
partment. 

J. D. VaNEPrs, student employee at Man- 
ville Factory, has been transferred to the 
New York Office where he will assist F. J. 
Wakem, Staff Manager of Packings and 
Power Specialties. 

Pumir Hack has been promoted to Sales 
Promotion field man in the Southern Pis- 
trict. 

M. T. ArrcHiE has been promoted 10 
merchandising, automotive and insulation 
salesman, New Haven territory. 

J. W. HarnNDeN has been promoted from 
office boy of the Boston District to stock 
clerk at the East Cambridge, Mass., ware- 
house of the Boston District. 

M. C. Bixay, formerly automotive sales- 
man, has been promoted to the newly cre- 
ated ition of special representative for 
the tral Division Merchandising De- 
partment. 
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New Employees 
Eastern Division: 

Mags. L. SHaw is the new Supervisor of 
Correspondence, Mes. M. E. BroscH is a 
new dictaphone operator, and E. L. Keen- 
NER is a8 new typist in the Correspondence 
Department, New York Office. 

M. NANNERY recently joined the Com- 
pany as typist in the Billing Department, 

- New York. 
E. T. CoLuier has entered Johns-Man- 

ville as Supervisor of Statistics and H. 
KiNcHLEY has been employed as a clerk, 
in the Statistical Department, New York 
Office. 

G. P. McPagrTLAND and J. Fagcis are two 
new clerks in the Credit Department, New 
York. 

E. L. McNaucHTON has entered the At- 
lanta District and will handle automotive 
materials in Georgia and Florida. For the 
present Mr. McNaughton will make his 
headquarters at the Atlanta Office. 

C. E. Heasn has been employed to han- 
dle merchandising materials, except auto- 
motive, in the combined Charlotte and 
Greenville sections of the Charlotte terri- 
tory in the Atlanta District. 

E. B. TREmLER recently entered the Com- 
pany in the Baltimore District to specialize 
on packings and power specialties in Balti- 
more. 

Haggy J. Sterner has re-entered the 
Company in the Newark Sales Office. 

A. B. Bugr, formerly with the National 
Ashestos Compsany of Jersey City, N. J,, 
has joined the Company as merchandising 
salesman in the Newark District. 

Central Division: 
The Detroit District organization wel- 

comes_ the following employees from the 
Celite unit: J. S. Means, L. M. Linpsey, 
and Miss MapeLoNn WILLIAMS, stenogra- 
pher; Miss SaLLy Sisson, file clerk and 
switchboard relief operator, and GobFrED 
JouNsON, stock record clerk. 

Roperr J. HEMKES, merchandising and 
building materials salesman, has been added 
to the personnel of the Grand Rapids terri- 
tory, Detroit District. 

Loy D. Rover has been employed as in- 
sulation and power specialties salesman for 
the Grand Rapids territory, Detroit Dis- 
trict. : 

J. P. HANNAM has been employed in the 
Traffic Department, Cleveland District. 

R. W. Jones has been employed as in- 
dustrial salesman in Cincinnati city sales 
territory. 

H. T. Reeper has been added to the 
Cleveland city sales force in the interest 
of merchandising materials. * 

Western Division: 

H. L. CoLeEMAN, formerly a representa- 
tive at St. Paul, Minnesota, has joined the 
Company, and will serve as a built-up 
roofing inspector in the Chicago District. 

REX BRASHEAR is a new salesman in St. 
Louis District, handling the territory of 
North St. Louis. 

Wn. H. LockErr recently joined the 
Company and is handling a territory com- 
prising the South portion of the city of St 
Louis. 

T. L. NEwMAN joined the Company on 
March 1, as sslesman in North Texas terri- 
tory. . 
Pacific Division: 

Miss Barsara Tarsor has been em- 
ployed as San Francisco District Sales Pro- 
motion clerk. 

Miss Frorence PeTemsoN is the new 
telephone operator and file clerk in the 
Seattle District Office. 

Duprey B. Wiakp has joined the Seattle 
District sales force as general salesman in 
the Tacoma territory. Mr. Wiard was with 
Johns-Manville some years ago. 

A. G. MarxkweLL has been appointed 
field man for the Sales Promotion Depart- 
ment, Seattle District. 

Alexandria Factory: 
Mzgs. M. Ercrison and H. T. Crrre have 

been added to the Office and Plant No. 1 
Staff respectively. 

A. A. Rasmussen Is Sent 
to Shanghai, China 

As one of the first steps in the expansion 
of trade through the Foreign Division, A. A. 
Rasmussen, formerly located in Mexico 
City, Mezico, has been sent to Shanghai, 
China. Mr. Rasmussen has all the quali- 
fications necessary for this new enterprise, 
being young, ener- 
getic,and possessing 
a thorough knowl- 
edge of the entire 
Johns-Manville line. 
Mr. Rasmussen is a 
&raduate of Texas 
A. and M. College, 
and has been very 
successful in boost- 
ing sales in Mexico. 

Aided by the Jar- 
dine Engineering 
Company, new I-M 
representatives in 
China, who will closely cooperate with Paul 
1. Fagan and Company in selling the entire 
J-M Line, it is felt that Mr. Rasmussen will 
greatly increase sales in the Far East. 

Asbestos, Que., Factory: 
Miss Rurn B. Cross is a new stenog- 

rapher at Asbestos. 
Ravrd M. BeLL recently came to Ashes. 

tos from Geneva, Ohio, as assistant mines 
accountant. Mr. Bell was accompanied here 
by Mrs. Bell. 

W. Soutar recently joined the Company 
as shop accountant. 

A. G. TuomPSON is 8 new chief order 
and traffic clerk. 

19 

New employees in the Check Test (Re- 
search) Depariment are S. Perkins and 
S. Turvey, 

Cincinnati Factory: 
Louis DEZaArN, AisErtr WRIGHT and 

EstEL Lucas, all former employees, began 
a new service record in the Wet-End during 
February. 

Ewvis Roy and Roeerr WATKINS are 
again in the employ of the Johns-Manville 
Corporation; the former as a member of 
the Shipoing Department, the latter in the 
‘Wet-End. 

Manville Factory: 

RaymMonp Park joined the Manville 
Factory Office force recently as invoice 
clerk, in the Stores Department. 

Nashua Factory: 
Mgzs. Laura GBson has been added to 

the office force at Nashua Factory as a 
typist. 

Eocar Evemertr has been added to the 
Nashua Office force as a draftsman. 

Pittsburg Factory: 
CARL STRAUB recently entered the Com- 

pany as clerk in the Purchasing Depart- 
ment, Pittsburg Factory. 

0. K. WarNEckE, formerly with the 
Caterpillar Tractor Company of Oakland, 
California, joined the Company early in 
January as Planning Manager for Pittsburg 
Factory. 

W. WaLmig was employed on February 1 
as telephone operator in the Pittsburg 
Factory. 

Mazs. A. Perny was recently employed as 
stenographer in the Purchasing Depart- 
ment, Pittsburg Factory. 

Genersl Office: 
Miss Heren WELANC is & new stenog- 

rapher in the Auditing and Procedure De- 
partment. 

Miss Marcarer O'Newwr and Miss 
Manie CArey have been added to the Gen- 
eral Service Department as typists. 

-Misses ErueL WiLkens, Mary F. 
4 and HeELeN HepEMAN have en- 
tered the Company as information clerks 
on the fourth, sixth, and seventh floors, re- 
spectively. 

New mail clerks in the General Service 
Department are JoHN CUNNINGHAM, 
LawReNCE SALINGER and A. GARTNER. 

Josepn Herowv, Ju., and EarL Pracer 
have been added to the General Service De- 
partment. i 

GEeorGE HERRMANN has joined the Com- 
pany as assistant to T. A. O’BRiEN, General 
Service Department. 

Miss Estier Bymon is a new utility 
stenographer. 

RanporrH BRAMWELL is a_new copy- 
writer in the Sales Promotion Department. 

Miss Imis Lucitie HerrNeR has joined 
the Company as secretary to Frank Ryan 
in the Sales and Factory Coordination Unit, 
General Office. 
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SAFETY in the J-M Plants 
Again No Accidents at Gretna 
Glu:'nu Factory again had a “No Acci- 

dent” month, February baving added a 
perfect record to those of December and 
January. 

The Safety Committee wishes to extend 
congratulations to the employees of the 
Factory and thank them for their splendid 
cooperation in Safety work. The Committee 
also notes the interest taken in the “Safety 
Slogans” posted daily. “The first two steps 
of the ladder for a ‘No Accident’ year have 
been made”, the committee says, “be care- 
ful for the next ten.” 

~meen NN —— 

Organized for Action 
Pmsnunc Factory has undertaken quite 

& pretentious Safety program during the 
t several months. A thoroughly organized 

‘()‘-‘:neral Safety Committee composed of five 
members meets on the third Friday of each 
month. This committee is augmented by a 
Workmen's Safety Committee also com- 
posed of five members which meets on the 
third Wednesday of each month. . 

The regular safety inspector makeg his 
inspection every Friday, and reports direct 
to the Genersl Committee. The workmen 
make their inspection tour in a body once 
a month for the purpose of checking up 
and locating new hazards. All recommenda- 
tions made by the workmen are passed upon 
by the General Committee. 

Since the organization of the Workmen’s 
Committee, there has been a notsble in- 
crease in the employees' interest in Safety. 
An accident score hoard has been placed 
near the time clock in each of the four 
buildings, and on this is tabulated each 
month the number of accidents requiring 
a doctor’s attention during the previous 
month. The tabulating is made by depart- 
ments, so & glance readily shows which 
department has had the largest number of 
lost-time accidents. 

The greatest cause of accidents is found 
not to be mechanical defects, unguarded or 
improperly guarded machinery, but care- 
lessness. Carelessness on the part of em- 
ployees is the most difficult factor to over- 
come in working toward 2 reduction in the 
number and severity of accidents. There- 
fore, a program of education is now under 
way. As the first step the Commit- 
tee is publishing & small booklet containing 
Safety rules of the factory and the attitude 
of the management toward careless workers. 
This will be put into the hands of em- 
ployees as soon as completed. The plan is to 
give every present employee 8 copy of the 
booklet, and to see that every new man 
reads and familiarizes himself with all the 
Safety requirements before going to work. 
The new employee will also be instructed 
in his duties by his immediate superior, 
who will point out and explain the hazards 
and dangers of that particular job. 

It is believed this method of procedure 
will tend to reduce to & minimum accidents 

caused by carelessness. 
The members of the General Safety Com- 

mittee are: E. L. Gebhart, chairman; Lea 
Moore, inspector; G. M. Deam, H. E. Pi- 
quette, C. H. Ward, and E. L. Adams, secre- 
tary. 

The members of the Workmen’s Com- 
mittee are: E. L. Adams, secretary-chair. 
man; E. Drown, Leonard Bardsley, ]. E. 
White, R. E. MacDonald, and W. J. Murphy. 

One Accident in Four Years 
Simon Trombatore, truck driver for the 

Punch and Shipping Departments, .Gretna 
Factory, has only one minor accident against 
his record. He has been on the job four 
years and feels that his accident record is 
very good, and says he will be just as care- 
ful in the future as in the past. 

Simon Trombatore, truck driver at Gretna, 
has an enviable Safety record. 

Safety Work at Lompoc 
Since Safety is of vital importance to all, 

it is interesting to note how the recently 
ired Lompoc Plant has organired its 

ety work. 
The Safety organization consists of a 

General Commitiee, 2 Foremen's Commit- 
tee, 8 Workmen's Committee, and a Plant 
Safety Inspector. Plant Foremen turn in 
accident reports on all accidents, no matter 
how minor, and the injured employee is 
sent to the plant hospital for examination 
and report. On each accident reported, an 
attempt is made to determine the basic 
cause. 

‘Weekly reports of all accidents are made 
up by the Service Division, giving the name 
and number of the injured employee, the 
department and division in which he works, 
the location of the accident, the Jost time— 
if any—and the basic cause. These reports 
are studied by the management and the 

various department heads to determine the 
source of the accident and, if possible, 1o 
eliminate it. 

Since the discontinuance of the White 
Hills Diatom, a paper issued by the em- 
ployees, Safety posters have been displayed 
on the bulletin boards to keep Safety al. 
ways uppermost in the minds of the em- 
ployees. X-Ray pictures from the hospital 
are sometimes used in this connection. 

e — 

Safety Council Enlarged 
AN enlargement of the Safety Council has 

been made at Nashua Factory. The 
Council now includes W. B. Hoitt, Tank 
House Department; Thomas Sullivan, 
Punch Department; Gilbert Dumas, Shin- 
gle Machines; Thomas Hitchens, Compress- 
ing Department; David Sullivan, Ebony De- 
partment; Wilired Maynard, Sanders De- 
partment; John Currie, Press ent ; 
Arthur Smith, Smoke Jack Department; 
Fred Lamarche, Employment Department; 
and E. C. Hopkins, Planning Department. 

Inspections and short meetings are held 
every two weeks, Much interest is being 
shown in the Safety Campaign. The meeting 
held March 11 showed a good improvement 
in conditions. Many of the suggestions 
brought out at the previous meetings had 
been attended to and some new recommen. 
dations made. 

A new sub-committee has been formed in 
the Council. Along with the Inspection 
Committee is an Investigating Committee. 
consisting of two men and the Council sec- 
retary, to investigate all serious accidents 
at the time they occur, determine the canse. 
and recommend a way to prevent a recur 
rence. All members of the Safety Council 
were invited to attend the Foremen’s meet 
ing held March 13. 

I — 

C. R. Wikel Addresses Group 
A MEETING of the Safety Committee o 

Gretna Factory was held March 11. The 
Wet-End of the Plant was -represented by 
J. Dimarco, F. Allelo; the Punch Depart 
ment by S. Russo, L. H. Delaune; the Ship 

ing, J. Benoit; Machine Shop, R. B. Hock 
. Favaloro and George Niedermier. W 

Favaloro was elected inspecior. 
Superintendent C. R. Wikel addressec 

the committee, stating that accidents wer: 
not a direct Joss to the Company, but mor: 
of a loss to the employee himself. The em 
ployee who is satisfied to sit down and drav 
half pay is not the type of man wanted it 
the plant. He explained that he was doin; 
all he could to keep everything guarde 
and that it was up to the men to be carefu) 

A letter from M. H. Clark was read an: 
discussed and all the credit for the splendi 
safety showing was attributed to the won 
derful snirit and cooperation of the em 
ployees. The weekly inspection reports wer 
discussed and the subject regarding antic' 
pated accidents was brought up. 

Chairman Murphy closed the meetin 
with the following remark: “Men, we lik 
to see you here daily as you are now, an 
with the satisfaction of knowing that yo 
will finish your day’s work just as you came 
all together.” 
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Exterior of the Hixon-Peterson Lumber Com- 
pany’s display rooms in Toledo. 

Forty-six representatives of the Hixon-Peterson Lumber Compeny, new J-M distributors 
in Ohio and Michigen, and of Johns-Mangyille enjoyed a banquet in Toledo, February 15. 

Here and There in the Field 
A New Full Line Distributor 

The Hixon-Peterson Lumber Company 
of Toledo, Ohio, and its chain of 12 yards, 
has been signed up as full line distributor 
of J-M roofing and building materials. 

This company had been handling com- 
petitors’ materials for years, but this fact 
did not prevent T. H. Russell, Sales Super- 
visor at Toledo, and G. O. Hartzell, mer- 
chandising salesman, from trying to obtain 
the account. They were assisted by W. B. 
Walter, Manager, Merchandising Depart- 
ment, Central Division, W. C. Craig, special 
representative, Cleveland District, and L. B. 
Barber, Sales Promotion Department, Cleve- 
land District. Well organized meetings with 
the yard men and executives were held 
months ago, with a most complete display 
of ashestos and rag felt panels, which 
started these men to questioning the mate- 
rials they were carrying. The new rag felt 
line-up was the final selling point. 

The initial order consisted of 13 cars of 
rag felt and asbestos for immediate deliv- 

.ery.kNow every yard has the J-M line in 
stock. 

Four Acres of J-M Roofing 
Smith-Murray, Incorporated, approved 

roofers of Syracuse, N. Y., have recently re- 
ceived a contract from Rome Wire Com- 
pany, Rome, N. Y., to furnish and apply 
55,000 square feet Class A built-up roofing 
to new buildings being added to the plant 
at Rome. A notable feature of this job is 
the roof deck, which is constructed of 16- 
foot length two-by-fours on edge, dressed 
all four sides, staggered four feet and 
spiked together. This provides a very rigid 
deck and an ideal surface over which to 
apply built-up roofing. 

This recent contract is only one of many 
which has been awarded Johns-Manville by 
the Rome Wire Company during the past 
several years. While the greater number of 
installations have been made at the main 

plant at Rome, Smith-Murray have also exe- 
cuted large contracts at Buffalo and at 
Mobile, Alabama, the latter including 70, 
000 square feet Class A built-up roofing 
for an entire new plant there. Altogether 
there are probably four acres of J-M built- 
up roofing at the various plants of this 
company. F. Gordon Smith of Smith-Mur- 
ray, Incorporated, was connected with the 
Johns-Manville Corporation for 14 years 
and during that time he maintained & very 
close contact with the Rome Wire Com- 
pany. 

27 Tons of Celite 
E. A, Trafzer, Supervisor and salesman 

for Celite for concrete, Los Angeles Dis. 
trict, recently an order for 27 
tons of Celite for the walls and flooring 
of the new Hollywood Church of Jesus 
Christ Latter Day Saints, Hollywood, Cali- 
fornia. A total of 3,000 yards of concrete 
was used in this job, and this required 27 
tons of Celite, 

The use of Celite eliminated the neces- 
sity of using plaster both on the exterior 
and interior of the building, and it also 
made it possible to cast all monolithic or- 
namentations directly on the wall. The nse 
of Celite in the concrete eliminated patch- 
ing, rock pockets, honey-combing, and any 
exposed steel, thus effecting a saving to the 
customer of several thousand dollars. 

Mr. Trafzer also closed another order re- 
cently for Celite for conerete amounting to 
about 25 tons of Celite to be used on the 
new building of the Samson Tire and Rub- . 
ber Company in Los Angeles. 

Cooperation 
A fine example of what can be accom- 

plished by cooperation between salesmen 
and division staff representatives is seen in 
a recent order for 17,000 pounds of No. 32 
cement secured by J. W. Hamilton, mer- 
chandising salesman in the Charlotte, N. C., 
territory of the Atlanta District. The ms- 

terial will be used for the setting of four 
new boilers at the Virginia Polytechnic 
Institute, Blacksburg, Virginia. 

R. J. Spence, industrial salesman at At- 
lanta, secured information regarding the 
contractors figuring on the bid and the 
competitive materials being offered, and 
telephoned to M. K. Cumming, Engineer 
of the Eastern Division power specialties 
section at New York, requesting his co- 
operation and that of the Richmond Office. 
F. B. Stith, industrial salesman in the 
Richmond territory, acting on telegraphic 
directions, succeeded in getting the neces- 
sary approval of both the consulting engi- 
neer and the chairman of the school board. 
The contract was let to the Sales Engineer- 
ing and Contractors Company of Charlotte, 
N. C,, which was in Mr. Hamilton’s terri- 
tory. 

Mr. Cumming says that this sort of thing 
is all in the day’s work, and is merely an 
example of how the Eastern Division con- 
centrates all its sales batteries to assist the 
local salesman in gaining his objective. 

The Price Request Procedure 
The Ford Motor Company of Detroit 

purchases a large quantity of asbestos cloth 
from which they make asbestos clothing, 
particularly gloves and mittens for use in 
their factories and foundries. For a num- 
ber of years this company has asked for 

tions from Johns-Manville, but as wahuys decided the price was too high, 
practically all hope of securing this busi- 
ness was given up. 

Shortly after the inauguration of the 
price request procedure, another inquiry 
was received requesting a quotation on 
20,000 pounds of asbestos cloth. A price 
request was immediately issued, and au- 
thority given to quote a price based on the 
size of this order. 

C. F. Clark, packing and power special- 
ties salesman, Detroit District, submitted 
the quotation and received the order for 
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20,000 pounds. About two months later an- 
other order for 10,000 pounds was secured. 
During the latter part of January an exten- 
sion of the price request was asked for, but 
it was found necessary to quote slightly 
higher than previously. However, another 

Johns-Manville is well rep- 
resented in the Banco Cen. 
tral, in Chile, by Super 
Class A roofing; water- 
proofing in the basement, 
toilets, and water storage 
tank on the roof; J-M im- 
proved Asbestocel on pipes 
of heating system; and J-M 

radiator traps. 

order for 20,000 pounds has since been se- 
cured at the increased price, indicating 
that the customer is well satisfied with the 
J-M material. 

J-M Roofs the Mining Towns 
The Pittsburgh Coal Industry Depari- 

ment and its large accounts is certainly 
worthy of some mention, inasmuch as it 
sells approximately 8,000 to 10,000 squares 
of rigid shingles a year. 

J. H. Graham, who has the longest ser- 
vice record of any employee in the Pitts- 
burgh Office, handles this department. His 
specialty is selling rigid shingles to the 
coal companies. 

Nestled among the mountains of Western 
Pennsylvania and West Virginia are en- 
tire mining towns that have been roofed 
with Johns-Manville rigid asbestos shingles 
—the result of Mr. Graham’s efforts. A few 
of the towns that have been roofed with 
rigid shingles are: Coverdale, Pa., owned 
by the Pittsburgh Terminal Coal Co.; 
Kempton, W. Va., owned by the Davis 
Coal and Coke Co.; Adrian, Pa., owned 
bv the Rochester and Pittsburgh Coal Co.; 
Wilcoe, W. Va., owned by the U. S. Coal 
and Coke Co.; Standard, Mt. Pleasant, Pa., 
and Colonial No. 1 and No. 3. Pa., owned 
by the Frick Coke Co.; Richieville. Pa., 
owned by the Vesta Coal Co.; and Bob- 
tcnwn, Pa., owned by the Shannopin Coal 

0. 

Mr. Graham’s record for 1928 is 6,850 
squares, and his largest order for this year 
has been for 1,100 squares of No. 70 mot- 
tled gray, shipped to New Salem, Fayette 
County, Pa. It was a S5-carload shipment 
from the Cincinnati Factory. 

Mr. Graham's efforts were in- 
strumental in securing the larg- 
est coal accounts, when he con- 
vinced the officials of the United 
States Coal and Coke Company 
and the H, C. Frick Coke Com. 
pany that J-M shingles were su. 
perior to any other roofing prod- 
uct on the market. These two 
companies have been buying 
the greatest number of rigid No. 
70, purchasing at the rate of 
3.000 to 5,000 squares each year 

for the past six years. 
A 6-carload order was received last June 

to be shipped to McDowell County, W, Va.. 
where Venus, Thorp. Filbert, Gary and 
many other towns are being roofed with 
rigid shingles. 

During 1928 the U. S. Coal & Coke Co.. 
sent in their usual order for 3.000 squares. 
Mr. Graham has also succeeded in secur- 
ing the adoption of the J-M No. 70 shingle 
as standard for reroofing the houses of 
the Bethlehem Mines Corporation. 

Salvaging Shingles 
Dallas recently had a very severe apart. 

ment house fire in which three large apart- 
ment houses were destroyed. These were 
old wooden buildings. set not over six or 
eight feet apart. The fire started from the 
explosion of a hot water heater, and spread 
so rapidly that two lives were lost before 
the occupants could escape. The middle 
apartment was roofed with approximately 
50 to 60 souares of Johns-Manville No. 70 
shingles. This building, of course, caught 
fire through the windows and burned until 
the roof fell in. 

The owner of the buildine lives at Ter- 
rell, Texas. 30 miles from Dallas. and at 
the time of the fire he was building a new 
home there. Although the shingles on this 
avartment building were exposed to a ter- 
rific hesat, felt the force of water from the 
fire hose, and fell in with the building, the 
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owner was able to salvage over 35 squares 
from the debris, or enough to put on his 
new home and garage, with some left over. 
The only cost was the drayage from Dallas 
to Terrell. He still has a good fireproof 
roof, and needless to say is well sold on 
Johns-Manville ashestos shingles. 

Biggest Order in 10 Years 
H. W. Kircher, junior representative in 

the El Paso and Arizona territory, Los An- 
geles District, secured an order from the 
El Paso Gas Utilities Corporation for 7,500 
squares of 15-pound ashestos pipe wrap- 
ping felts. This is believed to be the big- 
aest order for pipe wrapping felts sold on 
the Pacific Coast for at least 10 years. Mr. 
Kircher also secured an order for Type A 
ashestos roofing for the Chevrolet Motor 
Car Building in El Paso. the order amount- 
ing to more than $3.000. 

A Good Advertising Idea 
E. H. Holtgrewe, St. Louis Sales Office 

<alesman, has induced one of his dealers to 
contract with a local newspaper to place 
the following advertisement under every 
story of a fire destroying a house or dam. 
aging it considerably: 

Johns-Manville Shingles are Fire-proof 
Hoskins-Maxwell - Phone 192, 

The contract has been placed with the 
distinct understanding that only Hoskins. 
Maxwell can use this advertisement. It is 
also understood that if there are 10 fires, 
this advertisement will appear under each 
and every one of the stories. This not only 
costs Jess than a two-column advertisement. 
but also is much better advertising as 
every home owner reads about the fire. 

- A $20,000 Mastic Flooring Job 
A $20,000 mastic flooring job is being 

completed in the new 3-story $6,000, 
Chemical Laboratory at Princeton Univer- 
sity. 

While J-M mastic floors were originally 
specified for waterproofing underneath ter. 
razzo, the architects and owners were so 
well pleased with the finish that they de- 
cided to eliminate the terrazzo and have 
the floor not only fulfill the item of water- 
proofing but act as a finished floor as well. 
After the mastic had been applied in a 
number of the rooms, the authorities de- 
cided to use the same material in the cor- 
ridor areas and stair treads. 

Ebony Wins Out 
Carl Buratti. public utility salesman in 

Los Angeles, was successful in securing an 
order for Ebony asbestos wood to be in- 
stalled in the new West Lake Park Fire 
Alarm Station. 

This -station is the third largest in the 
world, having been laid out to handle 5,000 
fire alarm boxes, of which 1,700 boxes are 
now connected on 30 circuits interconnect- 
ing with 150 fire stations throughout the 
city, 
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Slate, marble and Johns-Manville Ebony 
were all considered, but when the boards 
were laid out, they found that the instru- 
ments which are set in 3.inch diameter 
holes could be mounted on 1-inch Ebony 
at 7-inch centers, while the marble required 
50 per cent greater spacing, and 50 per 
cent more building to house the equipment. 
The weight of marble was over three times 
that of Ebony and the breakage greater. 

The order amounted to 940 square feet 
of Ebony in two thicknesses. 

This rock cork was crated and stacked for 
rough ing, as it was to be taken 250 
miles on dog sleds into upper Manitoba. 

250 Miles on Dog Sleds 
Rock Cork is generally known as an in- 

sulation for household refrigerators, but in 
this case it is being used for keeping out 
the refrigerating breezes. 

Alexandria Factories have shipped 23,000 
square feet of rock cork to the Church Hill 
River Power Company, in care of Hudson 
Bay Mining and Smelting Company at The 
Pas, Manitoba, Canada. This order, consist- 
ing of two carloads, was crated for rough 
handling as it was taken into upper Mani- 
toba via dog sled caravans for a distance 
of another 250 miles to Flin Flon Siding. 

The Flin Flon District is widely known 
as one of the world’s richest ore deposit 
areas, 

“Asbestos DerbyTM Contest 
The O. & N. Lumber Company, with 

headquarters at Menomonie, Wisconsin, 
and branch yards in north central Wiscon- 
sin towns, recently announced the results 
of an “Asbestos Derby” contest, in which 
its various yards competed in the sale of 
asbestos shingles. 

The prize of a new hat was presented to 
the manager of the Cadott, Wisconsin, yard. 

A total of 1,189 squares was sold in 1928 
by the 0. & N. Lumber Company. This 
was nearly double the 1927 showing of 680 
squares, but the Q. & N. Lumber Company 
is not satished. With experienced appliers 
now available all over the 0. & N. system, 
and with bigger and better sales helps to 
be furnished by Johns-Manville, the slogan 
adopted for the year is “3,000 squares by 
1930.” 

C. A. Foster, salesman, Milwaukee Sales 

Office territory, Chicago District, deserves 
much credit for this showing, as this terri- 
tory was practically a virgin field for as- 
bestos shingles when he first took it over, 

What Distributors Say 
The February 6, edition of the Clark 

County Lumber Company’s “SearchlightTM 
has included an interesting item with re- 
gard to Johns-Manville asbestos shingles: 

“Winter rains and snows have a very 
unpleasant way of finding every little 
crack and break in your roofing. There 
is no need of waiting until next spring 
to have it repaired. You can have 
Johns-Mapville asbestos shingles, the 
fireproof roofing, applied right now 
over your old roof. 

“We will give you a written guar- 
antee that this roofing laid in this man- 
ner will give you absolute satisfaction. 
We also sell it on easy terms.” 
Paul B. Schard:t, Dayton Office sales- 

man, reports that this idea along with 
many other modern merchandising plans 
of Clark County Lumber Company is prov- 
ing of real assistance in the sale of Johns- 
Manville asbestos shingles and asphalt 
roofing material. 

A New Distributor 
A. L. Fowler, salesman of the Providence 

Sales Territory, Boston District, has for 
some time been looking for the proper dis- 
tributor to handle merchandising building 
materials in Providence and its vicinity. He 
has finally been successful in making con- 
nections with the James C. Goff Company. 
8 large building material supgsly dealer, 
and has sold them two carloads of rigid 
shingles, three carloads of Slatekote shin- 
gles and one carload of insulating board. 

Right On the Job! 
On March 3, Tyler, Texas, suffered a 

severe hail storm, and at least 75 per cent 
of the roofs in this town were damaged. 
C. R. Martin and T. L. Newman, who 
handle this territory, went immediately to 

23 

assist their distributor, the Carlton Lumber 
Company, in securing orders for Johns- 
Manville shingles. They made an investiga- 
tion of sll Johns-Manville rigid asbestos 
shingles they could find—and there are 
quite a number of rigid asbestos roofs in 
Tyler-—and so far as they could learn not 
one had been injured. Incidentally they 
secured orders for two carloads of shingles 
as a result of their efforts. 

New Use for Rock Cork 
E. F. Adelberger, industrial salesman in 

Dayton territory, recently sold some rock 
cork for use in insulating a refrigerator 
machine to be installed in a cabin plane by 
an airplane manufacturer of Dayton. It is 
felt that the sale opens a new and inter- 
esting field for Johns-Manville materials. 

“Too Good To Be True” 
B. P. Moore of the Eastern Division 

Sales Promotion Department, helped the 
Rotary Club of Huntington, Long Island, 
celebrate Washington’s Birthday by show- 
ing 45 of the members the Johns-Manville 
shingle films and telling them the story of 
asbestos, Afterwards their official reporter 
made the following comment: 

“It was a good show, so accept our 
thanks. Anyone could easily tell it was a 
movie from the way the men worked. We 
noted they had all the tools with them and 
didn’t return to the shop once for any. Isn’t 
that a little too far fetched for us to be- 
lieve?” 

Hard Effort Shows Results 
Gene White, J-M salesman in Indepen- 

dence, Kansas, has been working long and 
hard with the Prairie Pipe Line Company 
to secure their pipe line insulation require- 
ments, and his intelligent, concentrated ef- 
fort is showing results, 

At present this Company is laying a line 
from Shawnee, Oklahoma, to Griffin, In- 
diana. Their placing the order for pipe was 
contingent upon the pipe company being 
able 1o machine wrap its pipe with J.M 

AN 

The Downes Laumber Company’s office, Boston, where the outside walls have been used 
to advertise J-M shingles by covering a section with each type. This company sold 

rigid asbestos No. 70 mottled gray shingles for ebout 30 residences recently. 

TR e T I ——" 
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No. 15 tar saturated pipe line felts. 
Mr. White, in conjunction with Hill- 

Hubble and Company of Tulsa, secured the 
contract. The material used for factory 
wrapping amounted to about $60,000, and 
the amount of felt necessary for field wrap- 
ping exceeded $10,000. 

New Business in Baltimore 
Close cooperation and hard work brought 

its reward to the Baltimore District re- 
cently, when an order for 400 squares of 
composition roofing was secured from Black 
and Decker in the face of keen competition. 

Wilson and Company’s packing house in 
Birmingham, which was recently destroyed 
by fire, is now being roofed with combina- 
tion built-up roofing on the main deck. A 
Transite corrugated awning is being put 
up around this building. 

Prompt Action 
A. C. Smith, mechanic in the Dayton 

Office, reported on the moming of Febru- 
ary 26 that the brine and ammonia insula- 
tion job being applied at the Springheld 
Coal and Ice Company Plant, was covered 
by nine feet of water. This job, sold by B. 

LN Tt A = FROCOFFING 
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The San Joaquin Lumber Company of Stockton, California. J-M distributors and applying 
contractors, recently painted their several roofs with Johns-Manville letters about 30 feet 
high. As the building is between 400 and 500 feet long, it is quite possible that this com- 

pany might win the prize for square feet of Johns-Manville edvertising. 

Another good piece of business was re- 
cently secured from general contractors on 
the Western Maryland Railway, City of 
Baltimore, Port Development, through the 
efforts of the Railroad Department in Phila. 
delphia, the Baltimore District men and 
William F. Zeller Company, Incorporated, 
in Baltimore. This amounted to approxi- 
mately $20,000 worth of corrugated and 
$10,000 worth of Class A built-up roofing. 

14 Carloads Per Week 
Alexandria Factories have just com- 

pleted an order for 100 carloads of rock 
wool for the Texas Gulf Sulphur Company. 
This large order has been filled at a sched- 
uled rate of 14 carloads per week. This 
Company uses Banroc Wool as a filtering 
medium for raw sulphur, and it is said 
they have yet to learn of any substitute that 
can equal its efficiency. 

Large Roofing Contracts 
The Birmingham Office has recently se- 

cured some large roofing contracts, among 
them a $5,000 contract from one of the 
Jarge steel plants for Transite corrugated 
to replace a tile roof. 

The new Goodyear Tire and Rubber 
Plant at Gadsden, Alabama, will be roofed 
with 3,500 squares of Johns-Manville buil:- 
up roofing, and the Cudahy Packing Com- 
pany’s new building is now being roofed 
with Johns-Manville combination built-up 

" roofing. 

Stickney, Dayton Office industria] salesman. 
was progressing very nicely with possibili- 
ties for rapid completion under the super- 
vision of R. C. Crawford, Dayton Office 
Construction Superintendent, when on 
February 25 the swollen waters of Buck 
Creek, which flows through Springfield. 
covered a large portion of the low part 
of the city. By prompt action on the part 
of Mr. Smith, only three bales of hairfelt 
were Jost. The water receded rapidly and 
the job was resumed without delay. 

A New Outlet for J-M Roofing 
H. H. Conger, salesman, secured an or- 

der for approximately 250 squares of buili- 
up roofing for cottages in a new tourist 
camp now being built at Midland, Texas. 
This is a good outlet for J-M materials, as 
the new and improved type of tourist camps 
now being built throughout the country 
call for better types of roofing. 

" Fifth Order in Four Months 
O. E. Decker of the Youngstown Office 

secured an order on February 9 for Su- 
perex blocks used in insulating pack heat- 
ing furnaces at the Newton Steel Company. 
Newton Falls, Ohio. This order, amounting 
to spproximately $800, was the fifth of its 
kind received from this company in four 
months., 

Mr. Decker was also successful in obtain- 
ing an order for the complete insulation 
of a Morgan continuous billet heating fur- 

nace at the Sharon Steel Hoop Company. 
Sharon, Pennsylvania, on January 15. This 
order comprised Superex blocks, No. 106 
Millboard, Filinsul and asbestos rope and 
totaled approximately $1,600. He received 
an $800 order from the same plant a week 
later, for Superex for lining a gas main. 

Make the Architect See “Light” 
J. G. Mason of the Tulsa Office seems to 

have hit upon the formula for selling acous- 
tical treatment, It is just & question of 
making an architect see the “light.” It takes 
patience and hard work, but the results 
show a just reward. 

During 1928, Mr. Mason secured six jobs 
from the School Board Architect, totaling 
nearly $12,000. Two other jobs in Tulsa 
were secured, totaling about $4,000. 

Just to start the new year right, Mr. 
Mason had acoustical correction specified 
on the auditoriums of four new school 
buildings which are to be built in Tulsa 
this year. 

Acoustical Campaign 
About a year ago, R. B. Ross, salesman 

of the Syracuse Sales Office, started a cam- 
paign to sell acoustical treatment in his 
territory. During the month of January he 
secured two contracts, one covering the 
ticker room of a brokerage office and one 
for the main corridor in the Auburn City 
Hospital. These two installations brought 
the total contracts secured by Mr. Ross 1o 
11, amounting to approximately $13,000. 

J-M in $10,000,000 Hospital 
A unit of the Los Angeles County Gen- 

eral Hospital, being erected in Los An- 
geles, will contain & number of J-M ma. 
terials. This structure, which will cost ap- 
proximately $10,000,000, will require five 
years to erect. 

Jobns-Manville insulating materials 
amounting to approximately $40,000 will be 
used on the steam heating and hot water 
lines. Lloyd Haney, Los Angeles city sales. 
man, was successful in securing the initial 
order for Magnesia pipe covering, blocks, 
and cement amounting to approximately 
$25,000. Other business will follow as the 
building is constructed. 

The steam heating system will require 
approximately 83,500 feet, or 16 miles, of 
Johns-Manville 85 per cent Magnesia sec- 
tional pipe covering, and the hot water lines 
will require approximately 56,500 feet, or 
11 miles. The sizes will range from one half 
inch pipe to ten inch pipe. There will also 
be some sponge filled pipe covering on high 
pressure steam lines and the necessary 85 
per cent Magnesia blocks and cement to 
complete the work. 

Celite For Concrete 
Two cars of Celite for concrete have 

been used by the E. W. Sproul Construction 
Company of Chicago in the new cold storage 
plant at Kansas City, Missouri, as the re- 

(continued on page 30) 
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At J-M MEETINGS 
Paul Neumann, Purchasing Agent for 

American Factors, Limited, and Chairman 
of the Entertainment Committee of the 
Woodstock Lodge, No. 491, F. & A. M., Ala- 
meda, California, asked Johns-Manville to 
supply the entertainment for the meeting 
on &/ednesday, February 6, at which time 
the San Francisco Chapter of DeMolays 
were guests of honor. 

Walter Giesecke, Jr., chief clerk, San 
Francisco District, made arrangements to 
show the new film “Asbestos,” together with 
the newly acquired Celite film, and E. H. 
Clausen, Sales Manager of the San Fran- 
cisco District, gave a splendid talk on as- 
bestos and its allied products to an andience 
of approximately 125 men. 

vt - 

A sales meeting was held at the Congress 
Hotel, Chicago, on February 11 and 12, at- 
tended by salesmen and sales supervisors of 
the Chicago city, Peoria, Milwaukee, In- 
dianapolis and Louisville Sales Office terri- 
tories of the Chicago District. 

A large pumber of Johns-Manville ap- 
proved roofing contractors located in these 
sales office territories aleo at- 

During the meetings, approximately $76,- 
000 worth of business was in, con- 
sisting of built-up roofings, scoustical treat. 
ment, Celite and other Johns-Manville com- 
modities. 

The new products, Floridene, Celite and 
Banroc, were received enthusiastically, and 
orders for the commodities came in on Sat- 
urday after the close of the meeting. 

e ——— 

Johns-Manville was represented at the 
convention of the American Ceramic So- 
ciety Engineers held at the Stevens Hotel, 

Gispiesing. e Company's. pooducss. which playing the Company's ucts, whi 
did credit to the talents of H. M. Shackel- 
ford of the Shows and Displays Section, 

: Sales Promotion Department, 
Another J-M booth was maintained the 

following week at the exhibit of the Mid- 
west Power Show at the Coliseum, Chicago, 
held in conjunction with the Midwest En. 
{ineering and Power Conference. The con- 
erence was stiended by engineers and ex- 

ecutives from public utility and industrial 
organizations, and leading manufacturers of 

tended special sessions of the 
sales meeting, when special em- 
phasis was given to the new built- 
up roofing sales policies and 
standards. This part of the meet. 
ing was conducted by J. M. Ber. 
dan and R. W. Estey of New 
York, and C. H. McCauley, Sales 
Supervisor of roofing and build- 
ing materials section, Western Di- 
vision Industrial Department. 

The sales meeting was con- 
ducted under the chairmanship of 
W. H. Fogarty, Sales Mmiger, 
Chicago ‘District, and R. C. Har- 
den, Sales Mansger, Western Di- 
vision. Ken R. Dyke, General 
Manager of the Sales Promotion 
Department, outlined advertising 
policies and sales promotion 

Information regarding mate- 
risls of the Banner Rock Prod- 
ucts ration recently ac- 
quired by Johns-Manville was 
given by C. E. Koch, special representa- 
tive, (Chicago District. C. A. Frankenhoff, 
Saled Supervisor of the Celite section, 
told in detail of the many Celite materials, 

drmm sales policies, and marketing 

A 'dinner was given the evening of Mon- 
day, February 11, with Mr. Fogarty as 
toastmaster. 

~———— 

One of the best sales meetings in the his- 
tory of the Baltimore District was held on 
February 13, 14 and 15 at the Lord Balti- 
more Hotel, presided over by H. M. Amsl 
District Sales Manager, and attended by 
of the Eastern Division executives and staff 
men. Considerable interest was shown in 
both industrial and merchandising lines 

A specially constructed loom at Manville Factory, used in 
the manufacture of giant woven brake band lining 10 inches 

wide and one inch thick. 

wer plant equipment and their represen- nti pincluding those of Johns-Manville. 
A number of Johns-Manville Chicago Dis- 
trict men attended the show, and found the 
exhibits of great educational value. 

R e 

The flm “Asbestos” was shown at & sales 
meeting for about 40 men of the Memphis 

pany on .P. T ps, 

Sales Supervisor, Memphis Sales Office, 
interesting talk on J-M insula- 

tion. A. A. Longinotti, Memphis saleésman, 
also represented Johns-Manville. 

gt —— 

A sales convention was held in Omaha, 
Nebraska, at the Fontenelle Hotel, on Feb- 

25 

ruary 15 and 16, at which 29 salesmen and 
sales supervisors from Minneapolis, Denver, 
Des Moines, and Omaha Sales Office terri- 
tories, and 26 approved roofing contractors 
Jocated in territories scattered from New 
Mezxico to Minnesota, were in attendance. 
They enthusiastically received information 
which was ably presented by J. M. Berdan 
and R. W. Estey of New York. 

‘W. H. Fogarty, Sales Manager of the Chi- 
cago District, presided at a et when 
very interesting talks were made by 2 num- 
ber of the contractors, and by R. C. 
I?ngden, Sales Manager of the Western Di- 
vision. 

A meeting for the Los Angeles District 
distributors, dealers and applying contrac- 
tors, and salesmen, was held at the Bilt- 
more Hotel, February 11, to explain thor- 
oughly the new rag felt roofing specifica- 
tions, the new custom built ssbestos shin- 
gles, and the new rag felt shingle colors. 

Approximately 60 of the distributor-dealer 
organization came to Los Angeles to attend 
the meeting, after which & Juncheon was 

- 

An approved roofing contractors’ meeting, 
attended by about 50 men, was held a1 the 
Clift Hote}, Sul:‘ Francisco, o;x February 4, 

or the purpose of acquainting 
J-M approved roofers with the 
new 1929 built-up roofing policy. 

The meeting was opened at 2 
o'clock by E. H. Clausen, San 
Francisco District Sales Manager. 
R. B. Adams then addressed the 
men on the 1929 Sales Promotion 
program, telling them of the JM 
national advertising plans, roofing 
helps, and showing the new 
“Asbestos.” 

G. G. Ashwell gave a short talk 
on the ready-to-lay roofing policy 
for 1929, and the rest of the after- 
noon was devoted 1o & discussion 
of the new policy. Guy A. Barker 
of the Pacific Division Industrial 
De, ent told the men of the 
additions to the line, guaranteed 
roofs, specifications, maintenance 
and approved roofers agreements, 
and inspection service. The roof- 
ers and salesmen all agreed that 
the new guaranteed rag felt roof 
was the one thing that was needed 

to complete the J-M line. 
Closing remarks were given by Walter 

R. Jones, after which an informal dinner 
was served. 

e 

At the request of the F. D. Cook Lom- 
ber Company of Nashua, N. H,, distribu- 
tors of rigid and asphalt shingles and in- 
sulating board, L. E. Cushman, Sales Pro- 
motion Manager for the Boston District, 
showed the film on Asbestos to the Rotary 
Club of Nashua, on March 6. 

Mr. Cushman accompanied the showing 
of the film with a ulk on the products 
manufactured st the Nashua plant, and had 
on display a small panel board of samples 
which was made by the Nashua Factory for 
the occasion. Mr. Cushman arranged with 
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Mr. Cook for several carpenter-contractor 
meetings to be held in Nashua the first part 
of April, at which time the re-roofing film 
will be shown. 

Three days later Mr. Cushman showed 
the film to the instructors and engineering 
classes of the Wentworth Institute of Bos- 
ton, gave a talk on asbestos, and exhibited 
samples of the crude asbestos and the fin- 
ished products. After the showing of the 
film a discussion period was handled by G. 
W. Blakeley, industrial representative of 
the Boston District. 

- 

Census figures give the population of 
Waverly, Iowa, as 3,599, and it is estimated 
that at least 900 of this number viewed the 
showing of the “Story of Asbestos” film, at 
the building show of the Waverly Lumber 
Company recently. 

W. A. Hughes, Des Moines Sales Office 
representative, Chicago District, who was in 
charge of the film showing, states the pic- 
ture created a great deal of interest among 
the general public, dealers and contractors 
who were in attendance. Large crowds gath- 
ered around the hooth, giving Mr. Hughes 
the opportunity of showing asbestos shingles 
and acquainting both home owners and con- 
tractors, as well as & number of dealers 
from other towns, with the merits of this 
roofing. 

N ———- 

J. W. Hemphill, Jr., power specialty en- 
gineer, Cleveland District, addressed the 
meeting of the Grand Rapids Local of the 
National Association of Power Engineers 
held at Grand Rapids, Michigan, recently. 
T. A. Finch, Sales Supervisor, and R. S, 
Hemmingsen, special representative, power 
specialty section, Detroit District, also were 
present at the meeting. 

The film “Asbestos—The Magic Fibre” 
was shown, and Mr. Hemphill gave a gen- 
eral talk on asbestos fibre which ended in 
an interesting discussion on high tempera. 
ture cements, 

A lunch was served after the meeting, 
which was attended by 35 engineers, repre- 
senting the maintenance operators from the 
large furniture manufacturing plants in 
Grand Rapids. 

R 

John P. Schock, J-M distributor, Mari- 
etta, Pennsylvania, held his fifth annual 
dinner for the dealers working with him, 
at the Hotel Brunswick, Lancaster, Penn- 
sylvania, on February 14. Johns-Manville 
was represented by Messrs. Hitchner, Wor- 
rall, Ebersole and Mason. 

Mr. Hitchner spoke on asbestos shingles 
and insulating board and samples of the 
latter were handed around to all the deal- 
ers. Mr. Mason spoke briefly on the exten- 
sive advertising campaign for 1929 and the 
proposal to assist the distributor and dealer 
along the sales promotion line. Mr. Schock 
then addressed the dealers on how he pro- 
posed to increase their profits during 1929, 
after which prizes were awarded to the 
dealer having the largest increase in sales 
over the previous year. The film “New Roofs 

for Old” and one reel showing mining ope- 
rations were shown. 

Many of the dealers are in the general 
contracting business, so Mr. Ebersole 
thought that it was a good opportunity to 
call their attention to the use of Celite for 
concrete. Afterwards orders were taken for 
approximately 300 pounds to be used for 
experimental work. 

e ———— 

The Industrial Department of the Central 
Division is making some fine contacts and 
doing some very effective sales promotion 
work in its meetings with members of the 
National Association of Power Engineers. 

At a meeting held in Cincinnati on Feb- 
ruary 19, about 35 engineers showed keen 
interest in the “Story of Asbestos” and in 
a short talk by J. W. Hemphill, Jr., on high 
temperature cements. 

J-M representatives present, in addition to 
Mr. Hemphill, were A. A. Gaible, Cincin- 
nati City Sales Manager, Special Represen- 
tative S, M, Durham, and Salesmen C. E. 
Tanner and E. M. Newbold. 

R 

When the Kiwanis Club of Medford, 
Mass., held its annual exhibit of automo- 
biles and building materials at the Medford 
Armory in February, J-M rigid and asphalt 
shingles and insulating board were featured 
in the booths of the Downes Lumber Com- 
pany of Boston, and the Ormsby Roofing 
Company of South Boston. 

A. L. Cunningham, salesman of the Met- 
ropolitan Boston Sales District, had charge 
of this exhibit and also the showing of the 
re-roofing film to approximately 600 people. 
As a result of this, 20 prospects and an 
order for 30 squares of mottled gray asbes- 
tos shingles were secured. 

I ——- 

Messrs. Foster, Lockett, Plackmeyer and 
Gundlach, J-M built-up roofing salesmen in 
St. Louis, have decided to meet in the eve- 
ning once a week to discuss built-up roofing 
problems. This meeting is held in conjunc- 
tion with the C. Young Roofing Company, 
approved roofer in the city of St. Louis. 

Questions of new built-up roofing poli- 
cies and specifications, individual jobs com- 
ing up for consideration, means of meeting 
competitive prices, and so forth are the 
topics for discussion. A better mutual un. 
derstanding is reached and the benefits de- 
rived from these meetings are very pleasing. 

R 

An approved roofing contractors meeting 
was held at the Hotel Statler in Detroit 
for the purpose of familiarizing the sales 
representatives and approved roofing con- 
tractors with the new 1929 built-up roofing 
sales policy. 

The morning session, for J-M representa- 
tives only, was opened by G. R. Lewis, De- 
troit District Sales Manager, who, after a 
brief talk on the importance of the 1929 
policy, turned the meeting over to J. M. 
Berdan, Staff Manager of the General In- 
dustrial Department, New York. 

Mr. Lewis opened the afternoon session. 
The 1929 sales policy on built-up roofing 

____—1“5 
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formed the basis for discussion at both 
meetings and it was agreed at the conclu- 
sion of these meetings that much of a help- 
ful and constructive nature had been ac- 
complished. 

T. K. Mial, Sales Manager, Central Di- 
vision, C. O. Friedly, Cleveland, and T. M. 
O’Connell, Detroit, as well as the territory 
supervisors and salesmen, exerted their best 
efforts toward making this meeting an un- 
qualified success. 

A dinner in the Hotel Statler followed 
the meeting, during which the approved 
roofing contractors voiced their appreciation 
of the cooperation given them by Johns- 
Manville and were unanimous in their 
opinion that the educational meeting of the 
afternoon would prove of great benefit to 
them. They felt they were brought much 
closer to the Johns-Manvilie organization 
through the medium of this meeting, 

Recently very successful meetings on the 
new built-up roofing changes and policies 
for 1929 were held in St. Louis and Kansas 
City. These were “get together meetings” of 
the Johns-Manville sales personnel and J-M 
approved roofers, 

Talks were made by Messrs. Roome, 
Berdan, Estey, Harden, Greenwood, Decker, 
Stevens, McCauley, Nelson, and Franken- 
hoff, and a much better mutual understand. 
ing of the new policies was obtained. 

All the J-M approved roolers present 
were very much interested. Several of the 
contractors gave talks and all pledged their 
continued support of the Johns-Manville 
built-up roofing line. 

Boy Scouts at Asbestos Appoint 
New Committee 

The Boy Scouts Troop Committee at As- 
bestos, Quebec, has appointed an executive 
committee to meet once a month to con- 
sider troop matters, and to foster and 
further the movement. Those added to the 
Executive are: W. N. Rook, H. K. Sherry, 
B. 8. MacMillian, A. van Winsen, H. G. 
Ross and S. L. Lamplough. 

The committee met for its monthly meet- 
ing on March 4 and discussed important 
items, among which was the need of a suit- 
able meeting hall for the Troop. Some defi- 
nite ideas on this matter were accepted. 

The Troop planned to hold their first 
annual Hobby Show and Sale in the Cana- 
dian J-M Club House, on April 5. The 
Scouts and Cubs have been working hard 
to have enough fret work, silk mats, and so 
forth, for the sale table. There will be 
about 60 hobbies entered, among which will 
be Meccano and Erector models, stamps. 
woodwork, bird houses, all with J-M roof- 
ing, and leaves and flowers. Special exhibits 
will include sail boats and minerals, besides 
the collection of old documents and a 
“crude” sample. This collection is being ex- 
hibited by Scoutmaster W. N. Reakes. Mr. 
Reakes would like to get in touch with any 
of the J-M employees who might have anv 
foreign crude samples for exchange. 

R ——— 
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Eastern Division 
A. R. GieBONS, Associate Editor 

Mg. Anp Mas. E. W. ScoTtT are being con- 
gratulated on the birth of a son, Frederick, 
born February 19. Mr. Scott is engineer and 
estimator on corrugated Transite in the 
Philadelphia District. 

Miss ALma L. Verrigg, chief clerk, Bal- 
timore District, is recuperating from a re- 
cent illness, and her condition is greatly 
improved. 

Tuomas B, SteiN, special representative 
for the Du Pont interests, reports that W, 
N. Martin and Brothers of Richmond, Vir- 

inis, are executing a contract on the Du 
ont Rayon Plant at Waynesboro, Virginia. 

The contract consists of approximately 
1,000 squares of J-M built-up roofing. 

After strenuous efforts with the architect 
and the building committee, E. P. Ham. 
MELL, senior salesman in the Trenton terri- 
tory, was able to have a J-M Suvner Class A 
roof, instead of competitor’s materials, ap- 
plied on the Shrine Temple at Trenton. 

Central Division 
H. W. KieL, Associate Editor 

Jay Wiraro Epy, Lansing territory in. 
dustrial salesman, was married on Febru- 
ary 20 to Miss Annie Duncan RoserTson, 
at Storm Lake, Jowa, the bride’s home. 

Western Division 
E. Nrrson, Associate Editor 

The sympathy of the Dallas Office em- 
ployees is extended to C. O. Jounson in 
the loss of his father on February 2, 

T. R. LEmMmegr recently spent several 
days in the 5t. Louis District making a 
survey of the potential sales possibilities of 
that district. 

G. H. Davis paid his first visit to the 
Memphis Office on February 25, 

A. J. Duaer and E. F. Ress of the Chi- 
cago Office were recently in Birmingham 
working on the Alabama Power insulation 
job. Louis Seidenbach and Frank Livesey, 
of Taylor, Seidenbach, Incorporated, J-M 
distributors in New Orleans, came up to 
Birmingham to assist Mr. Duaei and Mr. 
Reis. 

Miss Orca KanscHAT of the Western 
Division Sales Promotion Department has 
announced her engagement to Ebwarp 
ManscH. 

J. B. KerLy of New Orleans and E. C. 
Rermann of Chicago were recent visitors 
in Birmingham Office. 

§ Within the Circle 
©0000000000000000000000ee 

Salesman Ray WiLre led the January 
Shingle Selling Contest in the Southern 
District with sales of 644 squares. 

E. T. FRANKENHOFF, special representa- 
tive of Celite for concrete, made an ex- 
tensive trip through the Southern District 
territory, calling on Celite-for-concrete pros- 
pects and familiarizing J-M men with the 
talking points on the product. 

C. N. MANN of Chicago Credit Depart- 
ment stopped over in Birmingham for a day 
on his way to points in Mississippi and 
Louisiana. 

With the cooperation of J. B. Kewry, E. 
J. Rooricuez sold the Standard Qil Com- 
pany, Baton Rouge, Louisiana, J-M Transite 
corrugated for eight buildings, these orders 
amounting to several thousands of dollars. 

A. Longinotti, Memphis salesman, and E. 
Nelson, Sales Promotion Manager, Western 
Division, feeding the squirrels and pigeons 

at the City Hall Square in Memphis. 

The many friends of J. E. MeLican, Of. 
fice Manager at St. Louis, will be pleased 
to know he has recovered from his recent 
illness and is now back on the job. 

W. R. WiLkINsON of the Asbestos Roof- 
ing Company, J-M distributors in Birming- 
ham, and Mr. Bugcess of the Acme Roof-. 
ing Company, Monigomery, Alabama, at- 
tended the joint meeting of the Southern 
District J-M salesmen and J-M approved 
roofers and both report that they therough- 
ly enjoyed the meeting. 

Homer Pracxmever, salesman in the 
Memphis territory, was married to Miss 
Helen Dolphus on February 18. 

The Wausau Lumber Company, Laurel, 
Mississippi, recently ordered through Sales- 
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man J. H. McMiLLaN $300 worth of steam 
traps. This plant has been using J-M steam 
traps for several years with very satisfactory 
results. 

‘WirLiaM CarTER, distributor at Laurel, 
Mississippi, wes a recent visitor at the New 
Orleans Office and left orders for five car- 
loads of roofing. 

The St. Louis District Office employees 
extend their sympathy to J. E. MELicAN, 
Office Manager, in the death of his wife. 

A bouncing baby girl was born at the 
home of G. H. Fouey, Milwaukee city 
salesman, in February. Mr. Fohey now has 
a family of eight. 

L. B. McMiiran, Chief Consulting Engi- 
neer for Johns-Manville, went to Peoria by 
airplane on February 28 and left March 1. 
He visited the J-M office there, the Keystone 
plant and the Central Illinois Light Com- 
pany. He uses a plane constantly for busi- 
ness purposes. 

Pacific Division 
E. N. CBrysLER, Associate Editor 

R. B. Brian, assistant to the Manager, 
Los Angeles District, recently welcomed 
Roserr Epwin BriaN, a new arrival in his 
home. 

The Portland, Oregon, Sales Office was 
moved from the Lewis Building to 6034 
Title and Trust Building, on February 22. 

Foreign Division 
E. A. McLaveuun, Associate Editor 

C. A. Girvin, Sales Manager of the For- 
eign Division, sailed from New York March 
9 on the S. S, Southern Cross on a business 
trip to Brazil, Argentine Republic, Uru- 
guay, Chile, Peru, and Panams. Mr. Girvin 
will go down on the East Coast, cross the 
Andes, and return along the West Coast by 
way of Panama. 

A host of friends were at Pier 3, Ho- 
boken, to bid Mr. Girvin bon voyage. 

Asbestos, (Que.,) Factory 
Georek L. FurLen, Associate Editor 

Pere Mosgrison, pipe covering expert, re- 
cently returned from a trin to Manville 
Factory, where he studied the methods in 
use there. He found this trip instructive and 
Ashestos Factory expects to benefit con- 
siderably from it. R. WiLson, Erection and 
Repair man, also visited Manville and re- 
turned full of knowledge. 

The sympathy of the Asbestos Factory 
employees is extended to J. MacDonavrp, 
who recently lost his father, Murpock 
MacDonavp. 

G. L. FuLLER, Supervisor of Services for 
the whole plant, left on March 9 for a trip 
to Manville. 

R. A. DEnovan, Chief Engineer, returned 
from a trip to Waukegan, Manville and 
various places in the middle west, in con- 
nection with fibre research. Mr. Denovan 
was shown the troubles experienced at the 
factories, and he in turn explained Asbestos 
Factory problems. Mr. Denovan seemed to 
be in a happy mood when he returned, a 

N
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reflection of the reception he received at 
the various plants. 

Mr. anp Mgs. Frank BocaN are the 
proud parents of a baby girl. 

Howarp GALE, Railway Superintendent, 
has been ill and has been having treatment 
at a nearby hospital. 

LioNeEL BReroN recently received con- 
gratulations on the birth of a baby boy. 

B. S. MacMiLLiaN, Planning Manager, 
has been ill with pleurisy. 

Banner Rock Factory 
A. L. Joxgs, Associate Editor 

Funeral services for Arrur WoLFE, son 
of JouNn Worre and brother of VireiL 
WoLFE, both of whom are Plant No. 1 em- 
ployees, were held February 20. The sym- 
pathy of the Alexandria employees is ex- 
tended to their fellow workers in their 
bereavement. 

Vern LitTig, Foreman of the Jacket De- 
partment, is once again happy over the ar- 
rival of a baby boy. 

The sympathy of the Alexandria employ- 
ees is extended to Henry Lissy, Foreman 
of the Maintenance Department, who lost 
his baby granddaughter on February 20, 
and to GeorceE CUNNINGHAM, employee in 
Plant No. 2, who lost his wife on Feb- 
ruary 19, 

The Saw Gang of Plant No. 2 was enter- 
tained at the home of NorLanp ParisH on 
February 19 with an excellent program. 
Those attending were WiLLiam Knopp, 
Georce Smita, Tuomas Lewss, Lee 
Ewing, Roserr Jounson and K. W, Hur- 
FINE, General Superintendent. 

CHEsSTER GArpNER of Plant No. 2 is the 
proud father of a baby girl. 

The Alexandria Plants have been favored 
with many visitors from other Johns-Man- 
ville Divisions, among whom are the follow- 
ing: Georce M. GRAEF, Supervisor of Fac- 
tory Accounting; D. C. Renton, Chief En- 
gineer; R. S. GaArbNER, Superintendent, 
Canadian Factory; M. H. CLaRg, General 
Planning Manager; A. M. HamBLET and 
Dr. T. WHITTELSEY, Research Department; 
H. A. KieseLBacH, Staff Manager, Insula- 
tion Section; E. C. Rack, Insulation Sec- 
tion; W. R. KeLry, Planning Department; 
J. E. CoLeman, Manville Factory; L. B. 
McMiLLan, Consulting Engineer; and F. 
W. Brainagp, Chicago Office. 

Cincinnati Factory 
T. R. TurNBULL, Associate Editor 

Roscoe Nicopemus of the Punch De- 
partment is being congratulated on the 
birth of a son, MarcoLm Lroys Nicobpk- 
Mus, on March 7. 

Cincinnati Factory Office employees en- 
joyed the inaugural ceremonies on March 
4 by “listening in” on a radio temporarily 
installed in the office. 

Manville Factory’s new 
Chrysler “75", for ser 
vice between Bound 
Brook and Manville, 
with the chaufieur, Wal- 
ter S. Major, an experi 

enced driver. 

T. R. Turnsurr, Office Manager at the 
Cincinnati Plant, successfully underwent 
an appendix operation on March 13. His 
many friends and business associates wish 
him a speedy and complete recovery. 

Gretna (La.) Factory 
E. Brusom, Associate Editor 

W. Lawnpry, bundler in the Punch De- 
partment, is the proud father of a baby 
girl, born February 28. 

W. R. Kevry, Planning Manager of Na- 
shua Factory, was a visitor at the Gretna 
Factory for three days. 

C. Tesrito, bundler in the Punch De. 
partment, announced the birth of a baby 
girl on March 12, 

Lompoc Factory 
Georce K. Nok, 4ssociate Editor 

On March 4, W. R, SercL, President of 
the Celite Corporation, and Chairman of 
the Board of Johns-Manville, visited the 
Lompoc Plants. Mr. Seigle spent three days 
at White Hills inspecting operations and 
reviewing the organization. 

When the Celite Corporation’s offices in 
Los Angeles were transferred to White 
Hills, Lompoc, California, the White Hills 
plant personnel was increased from 569 1o 
581 members. The White Hills employees 
welcome the newcomers to their group. 

Manville Factory 
C. R. HockENBERRY, Associate Editor 

StepHEN BarLant and Miss HEeren 
LurcHKo were married on February 9 at 
New Brunswick, New Jersey. Both are em- 
ployed at the Manville Factory. 

Mg. anp Mrs. James NeaL are the proud 
parents of a baby boy, born February 17. 
Mr. Neal is employed in the Quotation De- 
partment, 

e eeewenasnunng THE 
‘CIRCLE 

Harry HuUFF has returned to his duties 
as Supervisor of Shipping in the Magnesia 
Department, after an illness of five weeks. 

Nashua, (N. H.,) Factory 
E. C. Hopkins, Associate Editor 

RomEo FRANCOEUR, pressman in the 
Shingle Department, has been granted a 
three months’ leave of absence to recuperate 
from a recent illness. 

Henry Powens, electric truck operator, 
is the proud father of a baby girl. 

‘WirLiaM GERRITY, Superintendent of the 
Ashestos Wood and Shingle Company at 
Waukegan, was a Nashua visitor recently. 

WitLiam R. KeLty, Planning Manager, 
Nashua Factory, has just returned from a 
trip to the Manville, Cincinnati and Wau- 
kegan Factories. 

Frev McKeown, Night Saw Department 
Foreman, is the proud father of a baby, 
born March 1. 

J. T. HunTt of the New York Office is at 
the Nashua Factory assisting in installing 
a tabulating system. 

W. S. Mies, Staff Engineer, and WALTER 
McGrape, Consulting Architect, were at 
the Nashua Factory, the first of March. 

The employees of the Nashua Factory 
wish to extend their sympathy to Frep 
Prunier, Jr., master mechanic, whose 
father passed away February 20. Mr. Pru- 
nier’s father worked at the plant for several 
years as foreman of the Smoke Jack Depart- 
ment and retired from active work a few 
years ago. 

Aperarpe DuPonT, sticker, Shingle Mill, 
is the proud father of a baby girl. 

Pittsburg (Calif.) Factory 
E. L. Apawms, 4ssociate Editor 

L J. Smita of the Accounting Depart. 
ment, Pittsburg Factory, was called to his 
home in Ilion, New York, a short time ago 
because of the serious illness of his mother. 

On February 12 at noon, the employees of 
the Warehouse and Sample Departments 
gave a surprise luncheon for Harry Laneg- 
poN, janitor, No. 3 Building, in honor of his 
birthday. The party was attended by em- 
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At the birthday party for Harry Langdon of 
Pittsburg Factory. From left to right: Qwen 
Burnham, Dennis Skinner, Iva Fluett, Tom 
Peppas, Alma Billingsley, Josephine Grav- 
ens, Robert Welch, Monroe Edwards, Harry 
Langdon, William Elder, Rose Murphy, 
Mary Romens, I. Klass and Walter W alquist. 
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At left, the Asbestos Factory hockey team, champion of the League. Left to right: A. M. Mills, D. Clark, A. G. Barrett, E. Wolfe, G. M. 
Oliver, A. Watterson and F. G. Atwood, Manager. At the right is the Mines team, which was second in the League. 

loyees of the Warehouse, Sample and 
aint Departments. Tables were set in the 

sample room where “Dad”, as he is known, 
received the congratulations and good 
wishes of his fellow employees. A large 
birthday cake was baked for the occasion 
by one of the women. 

Waukegan Factory 
H. W. DemLER, Associate Editor 

W. R. Kerry of the Planning Depart. 
ment, Nashua Factory, was a recent visitor 
at the Waukegan Shingle Plant. 

Nick Dowpery, Punch Department, 
Waukegan Shingle Plant, is the proud father 
of a baby girl, MiLorep, born February 4. 

Anpy Howarp, Mechanical Department, 
Waukegan Shingle Plant, has returned 
from Fall Creek, Wisconsin, where he was 
called because of the illness of his mother. 

Roscor Voires of the Waukegan Shingle 
Plant storeroom has returned to work after 
a short illness. 

Zacarious Area, who has been employed 
in the Salvage Department, Waukegan 
Shingle Plant, for the past five years, passed 
away February 23 after an illness of one 
week. His death was caused by pneumonia. 
During his years of faithful service, Mr. 
Alba formed a host of friends at Waukegan. 
He leaves a wife and seven children, 

Prupencio Veea, Wood Press, Waukegan 
Shingle Plant, has been a patient at Victory 
Memorial Hospital at Waunkegan. 

Joun Cage¥, Superintendent of Paper 
Mill and Pipe Covering, Waukegan Factory, 
accompanied by his family, attended the 
funeral of his sister on February 5 at Day- 
ton, Ohio, his home town. The sympathy 
of the factory employees is extended to Mr. 
Carey. 

Representatives in the United States and, 
Canada of the J-M Railroad and Govern- 
ment Departments, in attendance at the bi- 
annual convention held in Chicago recently, 
visited Waukegan Factory March 1. They 
were shown through part of the factory in 
the morning, served a dinner in the factory 
cafeteria, and completed their inspection in 
the afternoon. 

SPORTS 
The Hockey Season at Asbestos, Quebec, 

came to a close with a fast play-off between 
the Factory and Office Team and the Mines 
Team, with the former winning the cham. 
pionship and the Canadian Bank of Com- 
merce Cup. 

In addition to the local games, the com- 
bined Asbestos team played three outside 
games with Victoriaville and Acton Vale, 
winning two and losing one. These games 
were very fast and the local organization 
had good reason to be proud of the team, 
both from the standpoint of good hockey 
and sportsmanship. 

I —- 

Cincinnati Factory bowling team ac- 
cepted the Cincinnati Sales Office’s chal- 
lenge to a bowling match and defeated the 
latter by a margin of 426 pins in a three- 
game series. The Factory had a total of 
1,014 pins in one game with a five-man 
team. 

e — 

The annual mid-winter dance given by 
the Manville Social Club, Incorporated, at 
Liberty Hall, Manville, on February 9, was 
well attended and was a pronounced suc- 
cess, 

F. S. Culbertson, Foreman of the Ex- 
pansion Joint Department, and H. B. Wood, 
Foreman of the Hoist Department, Alexan- 
dria Factory, attended the Izaak Walton 
League dinner and fish fry at the Y. M. C. 
A. at Anderson, on February 13. 

The Western Division Bowling League 
began a spring series on February 4. 

The six teams comprising the league, and 
their captains are: Chicago District, G. H. 
Thinnes; City Sales, H. M. Robbins; Celite, 
R. V. Massman; Statistical, T. W. Bach- 
meann; Office Service, J. E. Dagon; Indus- 
trial, E. B. Yost. 

After four weeks of bowling the Chicago 
District team and Statistical teams were 
tied for first place, each with 8 games won 

and 4 lost, but Chicago District led in total 
pins. T. W. Bachmann of the Statistical 
team led the league in individual average, 
and also had high individual game and high 
individual average, 3 games, to his credit. 

The season will end May 13, when prizes 
will be distributed to leading teams and 
individuals. 

Officers of the league are W. J. Berry, 
president; V. 8. Miller, treasurer; F. W. 
Brainard, secretary. 

e —- 

Messrs. Cargin and Simpson of Asbestos 
Factory attended the Eastern Townships 
Football League meeting recently. The local 
interest in this game is increasing and there 
are guite a number of local “would-be 
stars” to form a strong enough team to ex- 
pect & good showing in the Eastern Town- 
ships Football Association, 

R —- 

Stanley Stumpf, stenographer, and Eddie 
Kennedy, assistant bookkeeper, Gretna Fac- 
tory, went fishing Saturday afternoon, 
March 9, and each brought back a bundle 
of fish. 

et 

Waukegan Shingle Plant has developed 
a new group of bowlers who find time on 
Sunday mornings and holidays to enter into 
departmental competition. Among these 
bowlers are William Gerity, A. Smoot, Jack 
Harding, V. G. Hartman, A. Schilling, F. 
Nemenick, B. Wendt, L. B. Veale, E. Ons- 
rud, and H. Thompson. 

e ——-- 

H. M. Robbins of the Chicago City Sales 
Department turned in scores of 647 and 
644 to win first and second prizes in the 
Second Annual Bowling tournament con- 
ducted by the “Southtown Economist,” a 
Chicago newspaper. 

et ——— 

The Factory and Office Bowling Teams at 
Nashua Factory, have completed their an- 
nual winter tournament. The Factory team 
was the winner and jts members were the 
guests of the Office men at a banquet held 
March 6, at the Nashua Country Club. Af- 
ter the banquet, cards and entertainment 
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were enjoyed. The members of the winning 
team, captained by John Sullivan, were: 
W. R. Kelty, John Narciski. P. J. O’Brien, 
Benjamin Mason, John Spence, John Gre- 
gas, Robert Howe, Fred Prunier. E. E, Wil 
lette, Jr., John Barry, John Farrell, Richard 
Farrell, William Wills and Ralph Rock. 
John Lemery of the losing team was high 
man for series with an average of 96.3. 

- 

The mild weather at Asbestos Factory 
early in March melled the snow consider- 
ably, and at the sight of the grass, spring 
feeling entered everyone’s souls and even 
wakened up the local baseball fans. An an- 
nual meeting was held recently, which was 
well attended, and everybody showed great 
enthusiasm. It was decided. in view of the 
many good players at hand. to coach a 
good team in order to enter the Eastern 
Townships League. 

- 

With signs of spring “just areund the 
corner,” the horse-shoe pitchers and base- 
ball players at Cincinnati Plant have started 
spring practice. 

Jack Harding and H. Thompson were 
winners of a recent challenged bowling 
match, beating their opponents, W. Bill- 
ings and V. G. Hartman, by 150 pins. The 
men are employed in the Shingle Depant- 
ment at Waukegan Factory. 

The Cincinnati Factory bowlers, who de- 
feated the Sales Office team in a three game 

match recently, 

Suggestions 
(Continued from page 17) 

Ralph Johnson..... Millwright, Erection 
and Repair Department 

Floor plate tread on steps at loading 
doors to prevent accidents. 

Chas. E. Korn. .Metal Worker, Erection 
and Repair Department 

Insulating brick by mopping it with 
waterproofing below sill in Magnesia 
Building to preserve it, 

Wm. P. Braheny..... Checker, Shipping 
Department 

Guard on dry end of paper machine 
to safeguard workers. 

Bruno Frank....Machinist, Erection and 
Repair Department 

Oil carrier for compressor main bear- 
ings. 
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D. M. Dickinson. .Checker, Magnesia Plant 
New size shipping crate to facilitate 
shipments. 

Harry Nimas......... Operator, Winding 
Department 

Hoods for spray rolls on corrugator 
dryers to prevent coating of belts and 
rolls. 

F.C. Freeman.............. Cement Plant 
Plaiform at bucket elevator at insu- 
lating mixers. 

L Fisher....ooooaiiioi. Cement Plant 
Fiiling cans with J-M pipe joint ce- 
ment. 

B. S. Knight....... Erection and Repair 
Depariment 

Channel to catch oil when cleaning 
Merrills. 

T. OConnel....... Erection and Repair 
Department 

Grind 5/16” to 11/16" drills three 
cornered. 

B and 

The Suggestion Committee of Gretna 
Factory met on February 23, and since the 
previous meeting in January the Committee 
received 27 suggestions of which 11 were 
accepted. The Committee appreciates the 
interest shown in the Suggestion Plan and 
hopes it will continue, 

R —— 

Here and There in the Field 
(Coniinued from page 24) 

sult of the efforts of S, T. Halsted, special 
Celite representative. This is a slip form 
job where Celite is especially advantageous. 

An Aid to Radio 
Johns-Manville acoustical treatment has 

been installed in Alabama’s newest and 
finest broadcasting studio, WAPI, “The 
Voice of Alabama,” in the Protective Life 
Building in Birmingham. 

54,000 Sil-O-Cel Bricks 
N. E. Baxter, special Celite representa- 

tive, and R. W. Paul, salesman, Indian- 
apolis Sales Office territory, Chicago Dis- 
trict, secured an order for 54,000 Sil-O-Cel 
natural bricks for warehouse shipment to 
the Dudlo Manufacturing Company at Fort 
Wayne, Indiana. These bricks will be used 
on enameling ovens, which will require a 
total of about 80,000 bricks. 

Effectual Work 
With the grim month of February star- 

ing him in the face, G. H. Fohey, Mil- 
waukee city salesman, immediately set to 
work and, on the very first day, secured 
a fine stock order amounting to $5,000 for 
a carload of Ebony from Julius Andrae and 
Sons Company. 

Service That Counts 
It was learned some months ago that the 

main Post Office Building in St. Louis 
needed a patch on its concrete floor. F. O. 

Rutherford, J-M Construction Superintend- 
ent, immediately picked up some material 
from another job and putting it in the back 
of his sedan, traveled at a fast clip to the 

- Post Office. This prompt service and the 
wearing qualities of the patch brought such 
satisfaction that two nice contracts have 
resulted. 

The team from the Asbestos, Quebec, Mill, 
which was fourth in the League. 

New Business Received 
R. R. Canfield, Foreman of the Electro- 

bestos and Moulded Ebony Departments at 
Nashua Factory, has been on a good-will 
trip through the central states. Much new 
business has been received in both Electro- 
bestos and Moulded Ebony during the past 
few months, an order received in March 
for 10,000 large pieces of the latter being 
one of the largest single orders ever re- 
ceived for this material, 

In 1,000-Pound Quantities 
Service sheet packing sales have been 

developed to such an extent in and about 
Milwaukee that one of the packing distri- 
butors in that city finds it necessary to or- 
der it in 1,000-pound quantities. The A, O. 
Smith Corporation and Allis-Chalmers 
Manufacturing Company, two large local 
consumers, order 500-pound quantities at 
regular intervals. , 

Lumber Man For 65 Years’y 
R. E. Montgomery, President and General 

Manager of the Lee Lumber Company, J-M 
roofing distributor in Memphis, has been 
in the lumber “game” for 65 years and “at 
the age of 72, is the dean of active Memphis 
lumbermen,” says a Memphis paper. 

e — 

Manville Service Car Meets Trains 
at Bound Brook 

Arrangements have been made to have 
the Manville Factory Service Car make 
connections, however, with the exception of 
New Jersey trains at Bound Brook. These 
connections, however, with the exception of 
the regular mail trips. are not made unless 
arranged for in advance. Persons desiring 
to use this car are asked to notify the Man- 
ville switchboard operator in advance of the 
scheduled time for the car to leave Manville. 
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Meet 
the 

Pacific 
Division! 

W. R. Jones, Sales 
Supervisor, Packings 
and Power Special- 

ties, Oil Industry. 

H. B. Heyn 
District Seles Manager, Los 

Angeles 

L. A. BrinkER, Sales 
Supervisor, Indus- 

trial Flooring. 

W. J. HENNESSY 
Sales Manager, Railroad and 

Government Department 

W. C. Tusis, Sales 
Supervisor for For- 

eign Business. 

Guy A. BARKER, 
Sales Supervisor, 
Public Utilities, 
Roofing, Building 

Materials. 

C. D. Fry, Sales Su- 
pervisor, Acoustical 

Section. 

W. J. Oviarr, Paci- 
fic Division Office 

Manager. 

31 

The First of a Series 
of Picture Pages of 
the J-M Factory and 
Sales Executives De- 
signed to Show That 
“Names Are People” 

G.G. AsuweLL, Sales 
Supervisor, Roofing, 
Building Materials, 

and Insulation. 

E. H. Crausen 
District Sales Manager, San 

Francisco 

G. R. TierNEY, Sales 
Supervisor, Automo- 

tive Section. 

F. W. McDermorr 
District Sales Manager, 

Seattle 

R. B. Apawms, Divi- 
sion Sales Promo- 

tion Manager. 
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R. C. HarpEN, 

J. C. YouncLove, Sales Manager J. B. StEVENS, 
Sales Manager, Rail- Sales Manager, S];Jt;fiHMZr?zg!:fif%‘t,::«’el road and Govt. Dept. Merchandising Dept. ng&fx;:::;gzn’ 

Industry Industrial Dept. 

Chief Line and Staff ; 
Executives of the Western Division 

J. H. TrenT, 
St. Louis & Southern 
Dist. Mgr. R.R. and 

Gut. Dept. 

T. O’LEARy, 
Chicago Dist. Sales 
Mgr. R. R. and Gut. 

C. 0. Roome, L. A. BaLpwin, W. H. Focarry, J. M. TaxLor, Dept. 
Sales Manager, Spec. Representative, Sales Manager, Sales Manager, 

St. Louis District Oil Industry Chicago District Southern District 

A. J. Duagi, F. W. Decker, W. J. Hobes, C.A. FRANKENHOFF, W. L. Davioce, D. S. Boygr, H. B. HarpEn, 
Sales Supervisor, Sales Supervisor, Sales Supervisor, Sales Supervisor, Sales Supervisor, Sales Supervisor, Sales Supervisor, 

Elec. Pub. Utilities Ins., Pr. Specialties Acoustical Section Celite Section Ins., Merch. Dept. Roofings & Shingles Automotive Section 

G. F. FAIRBRASS, E. F. Riss, E. NeLsoN, C.W. Naces, T. W. STEVENS, J. L. EruioTT, C. H. MacCaurey, 
Representative, Mgr. Construction Division Sales Pro- Western Division Spec.Representative, Sales Supervisor, Sales Supervisor, 

Architects Service and Warehousing motion Manager Office Manager Home Insulation Banroc Products Ind. Rfg., Bldg.Mat. 
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WHY SUDPEREX MUST BE A QUALITY 
PRODUCT 

J-M Superex blocks, one of the aristocrats of the J-M insulation line, is called upon to 
meet a starthing variety of conditions in resisting temperatures of from 600° to more than 

1600° Fahrenheit. That is why this product, which combines an excellent refractory 
material with asbestos fibre, must be so well made that it will not disintegrate, crack or 
shrink. The insulating quality of JM Superex 
is so permanently built-in that the material is 
making a name for itself for performance worthy I of a J-M quality product. e L T T S 

In block form, Superex is being used increasingly ~— ;# gf - 
in great quantities for insulating high tempera- N 
ture furnaces, kilns, retorts and other manufac- 
turing equipment, because the industrial world 
recognizes that Superex merits the confidence it 
has received. 

The Superex blocks forming the back- 
ground at the right are used as insu- 
lation back of a refractory setting. 

JOMNS MANVILE 

CORTIORATION 

PRINTED IN U.S.A. 

-~
 

R
y
 

The J-M Circle, 1929, April 1929
ACL Doc 12760 · Page 33 of 33

Published by AsbestosClaims.Law

asbestosclaims.law/library/12760/33

https://asbestosclaims.law/library/12760/33



